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Certain statements and other information included in this presentation constitute "forward-looking information" or "forward-looking statements" (collectively, "forward-looking 

statements") under applicable securities laws. Statements including words such as "may", "will", "could", "should", "would", "plan", "potential", "intend", "anticipate", "believe", "estimate" 

or "expect" and other words, terms and phrases of similar meaning are often intended to identify forward-looking statements, although not all forward-looking statements contain these 

identifying words. Forward-looking statements involve estimates, expectations, projections, goals, forecasts, assumptions, risks and uncertainties, as well as other statements referring 

to or including forward-looking information included in this presentation.

Forward-looking statements are subject to various risks and uncertainties which could cause actual results to differ materially from the anticipated results or expectations expressed in 

this presentation. As a result, although management of the Company believes that the expectations and assumptions on which such forward-looking statements are based are 

reasonable, undue reliance should not be placed on the forward-looking statements because the Company can give no assurance that they will prove to be correct. The risks that could 

cause actual results to differ materially from current expectations include, but are not limited to, the risk factors and other disclosures about the Company and its business included in

the Company's continuous disclosure materials filed from time to time with Canadian and U.S. securities regulatory authorities, which are available online under the Company's SEDAR 

profile at www.sedar.com, under the Company's EDGAR profile at www.sec.gov or on the Company's website at www.maxar.com. 

The forward-looking statements contained in this presentation are expressly qualified in their entirety by the foregoing cautionary statements. All such forward-looking statements are 

based upon data available as of the date of this presentation or other specified date and speak only as of such date. The Company disclaims any intention or obligation to update or 

revise any forward-looking statements in this presentation as a result of new information or future events, except as may be required under applicable securities legislation.

Forward-Looking Statement

http://www.sedar.com/
http://www.sec.gov/
http://www.maxar.com/
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Investment highlights

Industry leader comprised of four commercial space technology brands 

serving global government and commercial markets

Executing on a clear long-term strategy for growth and value creation

Trusted partner with unmatched ability to deliver end-to-end space solutions 

and meet complex mission requirements

Strong market tailwinds and investment momentum

Robust pipeline of large, actionable, new business opportunities

Ample liquidity and ability to generate adequate operating cash flows to 

execute on the companyôs strategy

Expect to domicile in the U.S. by 2019, including adoption of U.S. GAAP 

accounting

Experienced management team, including addition of new CFO
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Communications and Earth 

observation satellites

Space exploration mission 

spacecraft

On-orbit satellite servicing 

vehicles

Robotics for ongoing space 

operations and exploration

Radar satellites and data

UAV-based intelligence 

systems

Defense and maritime 

systems

Robotics and sensors for 

space and terrestrial 

applications

Satellite antennas and 

ground stations

Electro-optical, high-

resolution satellite imagery

Geodata layers and 

information products

Mission ready geospatial 

intelligence (GEOINT)

Big data platform and tools

Machine learning AI and data 

analytics at scale

Sensor and ground system 

optimization for near real-time 

geospatial insights

Multisource data enrichment 

and analysis

Innovative 

Spacecraft Systems

Space and Ground 

Infrastructure & Systems

Satellite Imagery and 

Geospatial Information

Geospatial Intelligence, 

Analytics & Services

Space Systems Segment Imagery Segment Services Segment

Market-leading commercial space technology brands
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Space 
Systems

51%Imagery
37%

Services
12%

2018 YTD Revenue

Diversified business mix
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Space 
Systems

24%

Imagery
72%

Services
4%

2018 YTD Segment EBITDA

Adjusted EBITDA by segment



7

Commercial
57%

US Gov't
25%

Canada & Int'l
18%

Diversified customer mix

2017 pro forma revenue

http://www.intelsat.com/
http://www.intelsat.com/
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Tampa, FL

Montreal, QUOttawa, ONT

Halifax NS

Pasadena, CA

Palo Alto, CA

Richmond, BC

Ypsilanti, MI

Gaithersburg, MD

Herndon, VA

Westminster, CO

Vancouver, BC

Longmont, CO

Brampton, ONT

Chantilly, VA

United Kingdom

Saudi Arabia

Australia

Singapore

Arlington, VA

Primary company locations

~6,300 employees



9

Response to recent hedge fund short-seller campaign

ÁSpruce Point Capital is a hedge fund with a track record of launching negative campaigns 
against public companies and their executives after taking a short position in their stock.

ÁSpruce Point Capital has an acknowledged goal to ñrealize significant gains in the event 
the share price declinesò, whether or not the statements in their report are accurate.

ÁTheir report had numerous inaccurate and misleading statements and faulty conclusions.

ÁMaxarôs Board of Directors conducted a thorough review of the elements of the financial 
statements and disclosures referenced in the report and found no accounting errors.

ÁMaxarôs Board of Directors reaffirmed its full confidence in the Companyôs management 
team and its business strategy and execution plans.

ÁWe continue to articulate a clear strategy for future growth and value creation as we 
execute our key strategic initiatives.

ÁWe are making clear progress toward achieving our strategic objectives and have a 
robust pipeline of new business opportunities that are beginning to close.

ÁWe have ample liquidity and expect to generate adequate operating cash flows to 
execute on the companyôs strategy.

ÁWe have an ongoing commitment to communicate accurately and transparently and to 
actively engaging with investors on our financial outlook and growth strategy.
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Clear strategy for growth and value creation

Continue growth in 
Imagery and Services

ÁStrong market demand for imagery and 
geospatial analytics globally

ÁNew products and capabilities are 
expanding use cases for exclusive high-
resolution imagery 

Return to growth in 
Space Systems

ÁGrowing U.S. Government DoD and 
classified space programs pipeline

ÁFocus on small form-factor satellites for 
commercial and government 
applications in communications and 
Earth observation markets

Deliver revenue and 
cost synergies

ÁEnd-to-end solutions and channel 
cross-selling into government and 
commercial technology customers

ÁImplementation of enterprise-wide 
support services at scale and 
elimination of duplicative costs

Improve free cash flows with 
priority to pay down debt and 
reduce leverage

ÁFocus on working capital efficiency to 
drive operating cash flow generation

ÁReduce drag from GEO CommSat LOB

ÁSignificant CapExdecline 2021-2023 
following WorldView Legion construction


