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Special Note Regarding Forward Looking Statements

Certain statements contained in this @uigrReport on Form 10-Q, as well as other infaioraprovided from time to time by Badger

Meter, Inc. (the “Company”) or its employees, maytain forward looking statements that involve sisikd uncertainties that could cause

actual results to differ materially from those lire forward looking statements. The words “antia@patbelieve,

”ou ”ou

estimate,” “expect,”

“think,” “should,” “could” and “objective”or similar expressions are intended to identifyMard looking statements. All such forward look
statements are based on the Company’s then cwieswmg and assumptions and involve risks and uniogiga that include, among other

things:

the continued shift in the Company’s businesmffower cost, manually read meters toward more esige, value-added automatic
meter reading (AMR) systems, advanced meteringétfucture (AMI) systems and the new advanced ingtanalytics
(AMA) systems that offer a complete solution totousers metering need:

the success or failure of newer Company prodi

changes in competitive pricing and bids in boeh domestic and foreign marketplaces, and partigutacontinued intense price
competition on government bid contracts for lowestc manually read metel

the actions (or lack thereof) of the Comp’s competitors

changes in the Company’s relationships withlitarece partners, primarily its alliance partndrattprovide AMR/AMI connectivity
solutions, and particularly those that sell produbat do or may compete with the Comf’s products

changes in the general health of the United Statel foreign economies, including to some exteci shings as the length and
severity of global economic downturns, the abitifymunicipal water utility customers to authorizeddinance purchases of the
Compan’s products, the Compa’s ability to obtain financing, housing starts ie tnited States, and overall industrial activ

the timing and impact of government programs tmgtate national and global economi

changes in the cost and/or availability of need®d materials and parts, such as volatility indhst of brass castings as a result of
fluctuations in commaodity prices, particularly fowpper and scrap metal at the supplier level, §orsourced electronic components
as a result of currency exchange fluctuations ardaml times, and plastic resin as a result of ghain petroleum and natural gas
prices;

the Company'’s expanded role as a prime contréatgroviding complete AMR/AMI/AMA systems to gokrremental entities, which
brings with it added risks, including but not lietitto, the Company’s responsibility for subcontwagierformance, additional costs
and expenses if the Company and its subcontraf@ibte meet the timetable agreed to with the goweental entity, and the
Compan’s expanded warranty and performance obligati

the Compan’s ability to successfully integrate acquired buséss or product:
changes in foreign economic conditions, particylatrrency fluctuations in the United States doliae Euro and the Mexican pe:
the loss or disruption of certain sin-source suppliers; ar

changes in laws and regulations, particularlyslaealing with the use of lead (which can be usgtié manufacture of certain meters
incorporating brass housings) and the United Ste¢éeleral Communications Commission rules affedtireguse and/or licensing of
radio frequencies necessary for AMR/AMI/AMA prodsic

All of these factors are beyond the Conyfmcontrol to varying degrees. Shareholders, ma@kinvestors and other readers are urged

to consider these factors carefully in evaluatimgforward looking statements and are cautionedmplace undue reliance on such forward
looking statements. The forward looking statememsle in this document are made only as of theafatdgs document and the Company
assumes no obligation, and disclaims any obligatmopdate any such forward looking statementsflect subsequent events or
circumstances.
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Item 1 Financial Statements

Assets
Current asset:
Cash
Receivable:
Inventories:
Finished good
Work in proces:
Raw material:

Total inventories
Prepaid expenses and other current a:
Deferred income taxe

Total current asse

Property, plant and equipment, at c
Less accumulated depreciati

Net property, plant and equipme

Part | — Financial Information

BADGER METER, INC.
Consolidated Condensed Balance Sheets

Intangible assets, at cost less accumulated aratiotie

Other asset
Deferred income taxe
Goodwill

Total asset

Liabilities and shareholders’ equity
Current liabilities:
Shor-term debi
Payable:
Accrued compensation and employee ben
Warranty and aft-sale cost:
Income and other tax:

Total current liabilities

Other lon¢-term liabilities
Accrued no-pension postretirement benel
Other accrued employee bene
Commitments and contingencies (Note
Shareholder equity:
Common stocl
Capital in excess of par vall
Reinvested earnin¢
Accumulated other comprehensive i
Less:Employee benefit sto
Treasury stock, at co

Total shareholde’ equity

Total liabilities and sharehold¢ equity

See accompanying notes to consolidated condensed financial statements.
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June 30 December 3:
2011 2010
(Unaudited

(In thousands

$ 4,27¢ $ 3,08¢

45,61 40,42¢
11,98¢ 9,80(
11,527 15,28¢
23,72 23,23:
47,23¢ 48,31¢
3,744 2,381
3,41( 3,127
104,27: 97,33
142,83 143,95
(75,827) (77,86¢6)
67,01( 66,08¢
34,91 34,17(
6,81< 7,44¢
93t 1,65¢
9,162 9,162
$223,10! $ 215,86-

$ 6,11¢ $ 12,87¢

13,61¢ 11,15¢
6,46¢ 7,14¢
932 88¢
3,63: 61C
30,76: 32,67¢
2,44; 2,472
6,13¢ 5,97:
5,51z 6,35¢
21,28¢ 21,25¢
38,51« 37,58:
163,00 156,10:
(11,380) (13,13
(1,48F) (1,53€)
(31,690) (31,88¢)
178,25( 168,38:
$223,10! $ 215,86
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Net sales
Cost of sale:
Gross margir
Selling, engineering and administrati
Operating earning
Interest expens
Earnings before income tax
Provision for income taxe
Net earning:
Per share amount
Earnings per shar
Basic
Diluted

Dividends declare— Common stocl

BADGER METER, INC.

Consolidated Condensed Statements of Operations

Three Months Ende

Six Months Endet

Shares used in computation of earnings per s

Basic
Impact of dilutive securitie
Diluted

June 30 June 30
(Unaudited) (Unaudited)
(In thousands except share and
share amounts
2011 2010 2011 2010
$ 75,14¢ $ 74,29( $ 132,50 $ 136,08¢
47,92¢ 47,26% 84,85( 85,85
27,22( 27,02: 47,65, 50,23:
14,94 14,04: 30,14 28,50¢
12,27 12,98: 17,51¢ 21,72¢
96 80 20€ 18C
12,181 12,90: 17,30 21,54¢
4,347 4,87: 6,21: 8,167
$ 7,834 $ 8,02¢ $ 11,09¢ $ 13,38
$ 0.52Z $ 0.54 $ 0.74 $ 0.9C
$ 0.52 $ 0.5¢ $ 0.74 $ 0.8¢
$ 0.14 $ 0.12 $ 0.2¢ $ 0.24
14,962,31. 14,924,20 14,943,50 14,916,26
90,47¢ 97,23: 91,95¢ 103,89:-
15,052,79 15,021,43 15,035,45 15,020,16

See accompanying notes to consolidated condensed financial statements.
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Consolidated Condensed Statements of Cash Flows

Operating activities
Net earning:

Adjustments to reconcile net earnings to net cashiged by (used for) operatior

Depreciatior
Amortization
Gain on legal settleme
Deferred income taxe
Noncurrent employee benef
Stocl-based compensation expel
Changes in

Receivable!

Inventories

Prepaid expenses and other current a:

Liabilities other than det
Total adjustment
Net cash provided by operatio

Investing activities
Property, plant and equipment expenditt
Acquisitions, net of cash acquir
Investment in sta-up technology compar
Other— net

Net cash used for investing activiti

Financing activities
Net increase (decrease) in skterm debr
Repayments of lor-term debt
Dividends paic
Proceeds from exercise of stock opti
Tax benefit on stock optior
Issuance of treasury sto

Net cash used for financing activiti
Effect of foreign exchange rates on ¢

Increase (decrease) in c¢
Cash— beginning of periot

Cash— end of perioc

See accompanying notes to consolidated condensed financial statements.

BADGER METER, INC.
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Six Months Ende

June 30
(Unaudited)
(In thousands
2011 2010

$ 11,09 $ 13,38
3,79 3,351
1,172 765
0 (740)
(15 )
1,812 1,57¢
542 56¢
(4,739 (14,416
1,69: (5,009
(1,289 (907)
3,89¢ 11,93¢
17,95¢ 10,50¢
(2,366) (4,155)
(3,959 (7,280
0 (1,500)
(149 31
(6,469 (12,909
(7,18)) (147)
0 (4,897
(4,207) (3,587)
234 15€
141 13t
417 72
(10,596 (8,260)
28¢ (82)
1,18¢ (10,747)
3,08¢ 13,32¢
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BADGER METER, INC.
Notes to Unaudited Consolidated Condensed Financi&tatements

Note 1 Basis of Presentation

In the opinion of management, the accompanyimaudited consolidated condensed financial stattsvod Badger Meter, Inc. (the
“Company”)contain all adjustments (consisting only of normealurring accruals except as otherwise discussmhssary to present fairly
Company’s consolidated condensed financial posatoiune 30, 2011, results of operations for theethand six-month periods ended
June 30, 2011 and 2010, and cash flows for thensith periods ended June 30, 2011 and 2010. Thiges operations for any interim
period are not necessarily indicative of the restdtbe expected for the full year.

The preparation of financial statements infeomity with U.S. generally accepted accountingipiples requires management to make
estimates and assumptions that affect the amoeptsted in the financial statements and accompgnyartes. Actual results could differ frq
those estimates.

Certain reclassifications have been madea@@10 consolidated condensed statements of eagsh fb conform to the 2011 presentation.

Note 2 Additional Financial Information Disclosure

The consolidated condensed balance sheetcanilrer 31, 2010 was derived from amounts includede Company’s Annual Report on
Form 10-K for the year ended December 31, 2010eRefthe footnotes to the financial statementhiohed in that report for a description of
the Company’s accounting policies and for additiatedails of the Compang’financial condition. The details in those notagehnot change
except as discussed below and as a result of naufatments in the interim.

Warranty and After-Sale Costs

The Company estimates and records provisionaérranties and other after-sale costs in theogen which the sale is recorded, based on
a lag factor and historical warranty claim expecinAfter-sale costs represent a variety of atizioutside of the written warranty policy,
such as investigation of unanticipated problemasrafte customer has installed the product, or prablcaused by water quality issues. The
following table presents changes in the Compangganty and after-sale costs reserve for the ttaed-six-month periods ended June 30,
2011 and 2010.

Three month Six month:
ende ende
June 3( June 3(

(In thousands 2011 2010 2011 2010
Balance at beginning of peric $ 911 $ 96¢ $ 88¢ $ 907
Net additions charged to earnir 272 231 47€ 42¢
Costs incurred and adjustme (257 (56) (439 (192)
Balance at end of peric $ 932 $ 1,144 $ 932 $ 1,144

Note 3 Employee Benefit Plans

Prior to 2011, the Company maintained a ocontributory defined benefit pension plan that gedesubstantially all U.S. employees. As
January 1, 2011, the Company froze its pensionfpliaits non-union participants and formed a neatdiee within the Badger Meter
Employee Savings and Stock Ownership Plan (“ESS@R#hich each employee receives a similar bendfitnew benefits will accrue in
the pension plan for the non-union participanthalgh they will continue to accrue interest orophalances. The Company also maintains a
non-contributory postretirement plan that providesdical benefits for certain U.S. retirees andilgiigdependents.
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The following table sets forth the componagftaet periodic benefit cost for the three monthdexl June 30, 2011 and 2010 based on
December 31, 2010 and 2009 actuarial measuremegsd, daspectively:

Definec Othel

pensiol postretiremer

plan benefit benefits

(In thousands 2011 201¢ 2011 201¢
Service cos— benefits earned during the ye $ 14c $ 447 $ 37 $ 34
Interest cost on projected benefit obligati 627 713 81 86
Expected return on plan ass (945) (2,009 0 0
Amortization of prior service co: 49 0 40 42
Amortization of net los 44¢ 423 0 0
Net periodic benefit co: $ 32: $ 58C $ 15¢ $ 162

The following table sets forth the componagftaet periodic benefit cost for the six monthseshdune 30, 2011 and 2010 based on
December 31, 2010 and 2009 actuarial measuremta¥y, daspectively:

Definec Othel

pensiol postretiremer

plan benefit benefit

(In thousands 2011 201( 2011 201C
Service cos— benefits earned during the ye $ 28€ $ 94¢€ $ 74 $ 72
Interest cost on projected benefit obligati 1,25¢ 1,35¢ 162 17z
Expected return on plan ass (1,889 (2,909 0 0
Amortization of prior service co: 98 0 80 82
Amortization of net los 89¢ 78C 0 0
Net periodic benefit co: $ 647 $ 1,18: $ 31€ $ 327

The Company previously disclosed in its firnahstatements for the year ended December 31, 2Git0t did not expect to make a
contribution to its pension plan for the 2011 cdinyear. The Company has determined that no additcontribution will be required for
2011, although it may consider voluntary paymeatshe plan.

The Company disclosed in its financial statetaéor the year ended December 31, 2010 thatifhated it would pay $0.5 million in other
postretirement benefits in 2011 based on actuesid@inates. As of June 30, 2011, $69,000 of suckflienvere paid. The Company believes
that its estimated payments for the full year maysbmewhat less than the prior full-year estimdtevever, such estimates contain inherent
uncertainties because cash payments can varyis@nmtily depending on the timing of postretirememtdical claims and the collection of the
retirees’ portion of certain costs. Note that theant of benefits paid in calendar year 2011 woll impact the expense for postretirement
benefits for 2011.

Note 4 Comprehensive Income (Loss)

Comprehensive income for the three-month plsrended June 30, 2011 and 2010 was $8.7 millidr$@ry million, respectively.
Comprehensive income for the six-month periods érddme 30, 2011 and 2010 was $12.9 million each.

Components of accumulated other comprehethsdgeare as follows:

June 3( December 3:
(In thousands 2011 201(C
Cumulative foreign currency translation adjustrr $ 2,50: $ 1,45
Unrecognized pension and postretirement benefit ddilities net of tay (13,887 (14,599
Accumulated other comprehensive | $(11,380) $ (13,13)

Note 5 Acquisition

On January 26, 2011, the Company purchasedieiBerne, Switzerland for $4.9 million. Remasgtdbutes a line of precision flow
measurement products, some of which they manufadioir the global

8
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industrial market. Their small turbine meters coenpént and expand the Company’s existing line ofisfig application products. The
Company’s preliminary allocation of the purchasiegas of June 30, 2011 includes $0.9 million aheplus approximately $0.4 million of
receivables, $0.4 million of inventory, $0.3 milii@f other assets, $2.0 million of property, plantl equipment, $1.6 million of intangibles,
and other assets and liabilities.

The acquisition was accounted for under thelmse method, and accordingly, the results ofatjpers are included in the Company’s
financial statements from the date of acquisitibime acquisition did not have a material impactf@@ompany’s consolidated financial
statements or the notes thereto.

Note 6 Contingencies, Litigation and Commitments

In the normal course of business, the Commngmed in legal proceedings. There are currertlynaterial legal proceedings pending
with respect to the Company. The more significagal proceedings are discussed below.

The Company is subject to contingencies rdlageenvironmental laws and regulations. The Compaunamed as one of many potentially
responsible parties in two landfill lawsuits andnigshe process of resolving a claim related t@ecel of land adjoining the Company’s
property. The landfill sites are impacted by theéfal Comprehensive Environmental Response, Corafiensand Liability Act and other
environmental laws and regulations. At this tiniie €Company does not believe the ultimate resolufdhese matters will have a material
adverse effect on the Compasyinancial position or results of operations, eitfrom a cash flow perspective or on the finansiatements ¢
a whole. Regarding the landfill sites, this beigebased on the Company’s assessment of its lirpistinvolvement with these landfill sites
as well as the substantial involvement of and gawent focus on other named third parties with thaséfill sites. However, due to the
inherent uncertainties of such proceedings, the 2oy cannot predict the ultimate outcome of anthee matters. A future change in
circumstances with respect to these specific mattewith respect to sites formerly or currentlyn®a or operated by the Company, off-site
disposal locations used by the Company, and prpperhed by third parties that is near such sites|ctresult in future costs to the Comp:
and such amounts could be material. Expendituresdimpliance with environmental control provisiaml regulations during 2010 and the
first half of 2011 were not material.

Like other companies in recent years, the Gomhas been named as a defendant in numerousataiiant/multi-defendant lawsuits
alleging personal injury as a result of exposuradioestos, manufactured by third parties, andriated into or sold with a very limited
number of the Company’s products. The Companygerausly defending itself against these claimshéligh it is not possible to predict the
ultimate outcome of these matters, the Company doebelieve the ultimate resolution of these issu#l have a material adverse effect on
the Company’s financial position or results of @iems, either from a cash flow perspective orlanfinancial statements as a whole. This
belief is based in part on the fact that no clainteas proven or substantially demonstrated asbegmssure caused by products manufact
or sold by the Company and that a number of cames been voluntarily dismissed.

The Company relies on single suppliers fotaiercastings and components in several of itsyeblihes. Although alternate sources of
supply exist for these items, a loss or disruptiboertain suppliers could temporarily disrupt @empany’s operations in the short term. The
Company attempts to mitigate this risk by workithgsely with key suppliers, purchasing minimal amtsuinom alternative suppliers and by
purchasing business interruption insurance whepeogpiate.

The Company reevaluates its exposures oniadiebasis and makes adjustments to reservespe@jate.

Note 7 Subsequent Events

The Company evaluated subsequent events ar twddentify conditions that existed at the daftéhe balance sheet as well as conditions
that arose after the balance sheet date but béferf@nancial statements were issued. The effdatsmditions that existed at the date of the
balance sheet date are recognized in the finasizitdments. Events and conditions arising aftebét@nce sheet date but before the financial
statements are issued are evaluated to deternigeibsure is required to keep the financial stetiets from being misleading. To the extent
such events and conditions exist, disclosures agemegarding the nature and estimated finandedtsfof such events and conditions. For
purposes of preparing the accompanying consolidatadcial statements and the notes to these finbsiatements, the Company evaluated
subsequent events through the date the accompafityamgial statements were issued.
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Note 8 Fair Value Measurements of Financial Instrunents

The carrying amounts of cash, receivablespayables in the financial statements approximatesédue. Short-term debt is comprised of
notes payable drawn against the Company’s lineseafit and commercial paper. Because of the skam-hature of these instruments, the
carrying value approximates the fair value. Incilideother assets are insurance policies on varialigiduals that were associated with the
Company. The carrying amounts of these insurankeig®approximate their fair value.

Item 2 Managemen’s Discussion and Analysis of Financial Condition ahResults of Operations

Business Description and Overview

Badger Meter’s core competency is flow measer solutions. The Company is a leading manufactmd marketer of products
incorporating liquid flow measurement and contseaftnologies developed both internally and with pteehnology companies. Its products
are used in a variety of applications, includingevaoil and chemicals. The Company’s product lifadisinto two categories: water
applications and specialty applications.

Water applications, the largest category gssaolume, include water meters and related tdognes and services used by water utilities
as the basis for generating water and wastewatenues. The key market for the Company’s water npateducts is North America,
primarily the United States, because the meters@sgned and manufactured to conform to stangaxsaulgated by the American Water
Works Association. The Company’s products are stdd for other watebased purposes including irrigation, water reclamnaand industrie
process applications.

Specialty applications include the sale oferetaind related technologies and services for miegsa wide variety of fluids in industries
such as food and beverage, pharmaceutical produgtéroleum, heating, ventilating and air conditiy (HVAC), and measuring and
dispensing automotive fluids. It also includes sh&e of radio technology to natural gas utilitiesifistallation on their gas meters.

Sales of water meters and related technol@gidsservices for water applications constituteagonty of the Company’s sales and are
commonly referred to as residential or commercielansales, the latter referring to larger sizemefers.

Residential and commercial water meters aneigdly classified as either manually read metergmotely read meters via radio
technology. A manually read meter consists of théewmeter and a register that gives a visual ayspf the meter reading. Meters equipped
with radio transmitters use encoder registers tved the measurement data from the meter intgisatiformat which is then transmitted via
radio frequency to a receiver that collects anthiiis the data appropriately for a water utilityiing system. Drive-by systems, referred to
as automatic meter reading (AMR) systems, have treeprimary technology deployed by water utilitieger the past two decades, providing
accurate and cosfffective billing data. In an AMR system, a vehielguipped for meter reading purposes, includingd@orreceiver, comput
and reading software, collects the data from tiHiys meters.

Fixed network advanced metering infrastruc(éll) systems continue to build interest amongevattilities. These systems incorpora
network of permanent data collectors or gatewagivecs that are always active or listening forrhdio transmission from the utility’s
meters. AMI systems eliminate the need for utiigrsonnel to drive through service territoriesatbect meter reading data and they have the
ability to provide the utility with more frequenta diverse data from the utility’s meters at spgediintervals.

In early 2011, the Company introduced whétiteves will be the next generation of meteringhtelogy, advanced metering analytics
(AMA), that incorporates both drive-by and fixedwerk reading capabilities, along with a host ofcemiated utility management tools to
facilitate the ability of water utilities to increa their productivity and revenue. AMA is comprisddReadcente? Analytics software couple
with the new ORION SE two-way fixed network technology, which is complarted by a family of highly accurate and reliabletens.

The Company’s net sales and correspondingareings depend on unit volume and product mixy wiie Company generally earning
higher margins on meters equipped with AMR, AMIAA technology. In
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addition to selling its proprietary AMR/AMI/AMA pmucts, including the ORIOR AMR technology and the GALAXY AMI system, the
Company also remarkets the Itr®AMR product under a license and distribution agreetwith Itron. The Company’s proprietary
AMR/AMI/AMA products generally result in higher n@ins than the remarketed, non-proprietary technofwgducts. The Company also
sells registers and radios separately to customigoswish to upgrade their existing meters in theddfi

The proprietary ORION receiver technology hasn licensed to other technology providers, iriolgidhose providing AMR/AMI
products that communicate over power lines, broadlveetworks, and proprietary radio frequency neksoallowing ORION a distinct
connectivity advantage in the AMR/AMI market. Inditibn, the ORION universal gateway receiver traitsmiata over a variety of public
wireless networks, which allows for strategic dgpbents, such as monitoring large commercial users.

Water meter replacement, along with the adopdind deployment of new technology, comprise thgrity of water meter product sales,
including AMR/AMI products. To a much lesser extdmtusing starts also contribute to the new prodatles base. Over the last decade,
has been a growing trend in the conversion fromuaiynread water meters to AMR/AMI technology. Thianversion rate is accelerating
contributes to an increased water meter and AMR/AlHe of business. The Company estimates thathl@ss30 percent of water meters
installed in the United States have been convea@dR or AMI technology. The Company’s strategytasfulfill customers’ metering
expectations and requirements with its proprietaeger reading systems or other systems availaldedgh its alliance partners in the
marketplace.

The specialty application products serve nithw measurement and control applications acrds®ad industrial spectrum. Specialized
communication protocols that control the entiravflmeasurement process drive these markets. The &vorispspecific flow measurement &
control applications and technologies serve the fleeasurement market through both customized amdlatd precision flow measurement
technologies. This product group also includesssaléhe ORION radio technology to natural gastié# for installation on their meters.

Business Trends

Increasingly, the electric utility industryliess on AMI technology for two-way communicationrtwonitor and control electrical devices at
the customer’s site. Although the Company doesal{products for electric market applications, ttemd toward AMI affects the markets in
which the Company does participate, particularlytfmse customers in the water utility market #nat interested in more frequent and div
data. Specifically, AMI enables water utilitiesdapture readings from each meter at specific iaterv

In early 2011, the Company introduced whatiteves will be the next generation of meterinthteology, AMA, that incorporates both
drive-by and fixed network reading capabilitiegyra] with a host of automated utility managemenisttm facilitate the ability of water
utilities to increase their productivity and revenAMA is comprised of Readcent@Analytics software coupled with the new ORION SE
two-way fixed network technology, which is complerted by a family of highly accurate and reliabletens. By using AMA, utilities will be
able to proactively manage their day-to-day openatithrough powerful analytics-based software amdway fixed network meter reading.
limited rollout of the Company’s AMA products wasrtk in the first half of 2011 and the Company ekpéz have these products fully
available in the third quarter of 2011.

The Company sells its technology solutionm#et customer requirements. Since the technolaggugts have comparable margins, any
change in the mix between AMR, AMI or AMA is notpcted to have a significant impact on the Compangt sales related to meter
reading technology.

There are approximately 53,000 water utilitreghe United States and the Company estimatadassmthan 30 percent of them have
converted to an AMR or AMI technology. Although taés growing interest in AMI communication by watgilities, the vast majority of
utilities installing AMR or AMI technology continu® select AMR technologies for their applicatiombe Company’s ORION technology
has experienced rapid acceptance in the Uniteé<sStastan increasing number of water utilities Is@bected ORION as their AMR solution.
The Company anticipates that even with growingragein AMI, AMR will continue to be the primarygauct of choice for a number of
years. For many water utilities, AMR technologwiply the most co-effective solution available today. However, wiitke introduction of
AMA, the Company believes it is well-positionedneet customers’ future needs.
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Acquisition

On January 26, 2011, the Company purchasedifeirBerne, Switzerland for $4.9 million. Remasgtdbutes a line of precision flow
measurement products, some of which they manufadiorthe global industrial market. Their smalbine meters complement and expand
the Company'’s existing line of specialty applicatfroducts. The Company’s preliminary allocatioritef purchase price as of June 30, 2011
includes $0.9 million of cash, plus approximately4bmillion of receivables, $0.4 million of invemyo $0.3 million of other assets,
$2.0 million of property, plant and equipment, $tlion of intangibles, and other assets and liabs.

The acquisition was accounted for under threlase method, and accordingly, the results ofatjpers are included in the Company’s
financial statements from the date of acquisitiime acquisition did not have a material impactf@@ompany’s consolidated financial
statements or the notes thereto.

Revenue and Product Mix

Prior to the Company’s introduction of its oproprietary AMR products (ORION), Itron water itjitrelated products were a dominant
AMR contributor to the Company’s results. Itron gwats are sold under an agreement between the @grapa Itron, Inc. that has been
renewed multiple times and is in effect until ed2016. The Company’s ORION products directly corepeith Itron water AMR products. In
recent years, many of the Compasgustomers have selected ORION products over fproducts. While ORION sales were 2.5 times gri
than those of the Itron licensed products for tre half of 2011 and 2.2 times greater for alR6fL.0, the Company expects that the Itron
products will remain a significant component ofesato utilities. Continuing sales in both produee$ underscores the continued acceptance
of AMR technology by water utilities and affirmseti€ompany’s strategy of selling Itron productsdldition to its own proprietary products.

As the industry continues to evolve, the Comyplaas been vigilant in anticipating and exceedingtomer expectations. In early 2011, the
Company introduced AMA as a hardware and softwahatisn for water and gas utilities, which it belés will help maintain the Company’s
position as a market leader. The Company contituesek opportunities for additional revenue enbarent. For instance, the Company is
periodically asked to oversee and perform fieldalation of its products for certain customerseTompany assumes the role of general
contractor, hiring installation subcontractors angervising their work. The Company also suppastprioduct and technology sales with the
sale of extended service programs that providetiaddi services beyond the standard warranty. demeyears, the Company has sold
ORION radio technology to natural gas utilities iiestallation on their gas meters. The revenuas fsach products and services are not yet
significant and the Company is uncertain of thesptil growth achievable for such products andisesvin future periods.

Results of Operations — Three Months Ended June 3@011

The Company’s net sales for the three montdea June 30, 2011 increased $0.8 million, or 118%75.1 million compared to
$74.3 million during the same period in 2010. Tieréase was due to higher sales of specialty ajgicproducts, offset in part by lower
sales of water application products. Also includethe second quarter of 2011 results were apprataty $1.0 million of sales related to
Remag that were not included in the prior year amsu

Water application products represented 78.0%&ales for the three months ended June 30, 20hpad to 87.2% in the same period in
2010. These sales declined nearly $6.1 milliortierthree months ended June 30, 2011, or 9.4%58d $nillion from $64.8 million during
the same period in 2010. The decline was due pilrtarlower volumes of the ComparsyAMR/AMI related products, as well as lower s¢
of commercial meters. Sales of the Company’s OREKMR technology products decreased 21.3%, whilessalehe Itron related products
declined 15.3%. In the most recent period, ORIOtee products outsold Itron related products bgt@ of 2.4 to 1. Commercial meter
sales declined 26.3% in this period over the saen®¢ in 2010. The Company believes the volumeidesiwere due to a continuation of
certain factors, including concerns over municg@eénding that delayed ordering decisions, slowasing starts and the Company’s
introduction in early 2011 of the next generatiéithe ORION product that caused water utilitiesae time to evaluate this new technology.

Specialty application products represente@%2of sales for the three months ended June 3@, @@hpared to 12.8% for the same period
in 2010. These sales increased $6.9 million irsg@ond quarter of 2011, or 72.6%, to $16.4 milfiem $9.5 million during the same period
in 2010. The increase in sales included $1.0 milfar Remag. The remainder of the increase wapduorily to increased sales of radio
technology to natural gas customers for conne¢tidheir gas meters and higher sales of valves, tomestically and internationally.
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Gross margins were impacted by the net oveaddls increase during the second quarter of Zid gross margin as a percentage of sales
was 36.2% in the second quarter of 2011 compar&6.#% in the second quarter of 2010. While thegmiages were similar, different
factors impacted the respective periods. Increassts of materials, particularly for castings whossts fluctuate with the metals market,
negatively affected margins, although higher sglfinices and continuing efforts to reduce manufagucosts offset some of the higher
material costs. In addition, the increase in spigcpaoducts sales had a positive impact on mariginke second quarter of 2011.

Selling, engineering and administration exgsriacreased $0.9 million, or 6.4%, over the saer®d in 2010. The increase was
attributable to Remag, which was not included mrisults for the second quarter of 2010, highearéimation of various intangibles and
software and higher costs associated with techsigaport for the Company’s products. These inceeasre somewhat offset by lower
employee incentives. In addition, the second quaift@010 included a one-time credit of $0.7 millifor the fair value of land received in
settlement of claims against a building contractor.

Operating earnings declined $0.7 million, @9, to $12.3 million compared to $13.0 million2610, because the increase in selling,
engineering and administration expenses was léhgerthe increase in gross margins.

The provision for income taxes as a percentd@arnings before income taxes for the secondeuaf 2011 was 35.7% compared to
37.8% in the second quarter of 2010. The declinedvee primarily to lower estimates for state incdmees.

As a result of the above mentioned itemsgaetings for the three months ended June 30, 2@té $7.8 million, or $0.52 per diluted
share, compared to $8.0 million, or $0.53 per didwhare, for the same period in 2010.

Results of Operations — Six Months Ended June 30021

The Company’s net sales for the six monthednldine 30, 2011 decreased $3.6 million, or 2.6%182.5 million from $136.1 million in
the same period in 2010. The net decrease waodigtter sales of specialty application products leigher product prices, offset by lower
sales of water application products.

Water application products represented 76.0%ales for the six months ended June 30, 2011 aoedpo 86.5% for the same period in
2011. These sales decreased $17.0 million, or 14@%100.7 million compared to $117.7 million lretsame period in 2010. The decrease
was due to lower volumes of meters sold with AMR/Achnology and lower volumes of commercial meteffset somewhat by higher
product prices. Sales of the Company’s ORION AMéhtelogy products decreased 25.9% in the firstdfa¥011 from the same period in
2010, while sales of the Itron related productseiesed 15.2%. In the first six months of 2011, @riglated products outsold Itron related
products by a ratio of 2.5 to 1. Commercial sales@ased 26.3% in the first half of 2011 over trs half of 2010. The Company believes
the volume declines were due to certain factoduding concerns over municipal spending delayirdgdng decisions, slower housing starts
and the Company'’s introduction in early 2011 of tlext generation of the ORION product that causatknutilities to take time to evaluate
this new technology. In addition, poor weathertha Midwest and Northeast had a negative impacatas €lue to its effects on budgets and
installation rates.

Specialty products represented 24.0% of dalethe six-month period ended June 30, 2011 coatptr 13.5% for the same period in
2010. These sales increased nearly $13.4 millioA2@8%, to $31.8 million for the first six montb62011 from $18.4 million for the first six
months of 2010. This increase in sales include@ #iillion for Remag, which was acquired in earlyi20Sales also include $4.3 million for
Cox Flow Measurement (Cox) sales for the firstrabnths of 2011 versus $1.4 million in 2010, repnéisg sales from its acquisition date of
April 1, 2010. The remainder of the increase was jgiumarily to increased sales of radio technoltiggatural gas customers for connection
to their gas meters and higher sales of valves, tomestically and internationally.

Gross margin as a percentage of net sale86v8%6 for the first six months of 2011 compare@@®% in the same period in 2010. The
decline was due to increased costs of materiaticpkarly for castings whose costs fluctuate witih metals market, offset by higher selling
prices and continuing efforts to reduce manufaogudosts. In addition, the increase in specialbdpcts sales had a positive impact on
margins.
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Selling, engineering and administration expgsriacreased $1.6 million, or 5.8%, in the six-rhgmriod ended June 30, 2011 compared to
the same period in 2010. The increase was dueririgphigher expenses associated with the Cox attiui of which only three months were
in the first half of 2010, as well as the addit@frRemag in 2011. The increase was also due teehigmortization of various intangibles and
software and higher costs associated with techsigaport for the Company’s products. These inceeasge somewhat offset by lower
employee incentives. The 2010 amounts also incladede-time credit of $0.7 million for the fair ual of land received in settlement of
claims against a building contractor.

Operating earnings declined $4.2 million, 8426, to $17.5 million compared to $21.7 million2@10 as a result of the lower sales and
higher costs.

The provision for income taxes as a percentd@arnings before income taxes for the six-maethod ended June 30, 2011 was 35.9%
compared to 37.9% in the same period in 2010. Timgpy reason for the decrease was lower statemiedax estimates.

As a result of the above mentioned itemsgaehings for the six months ended June 30, 201& $&t.1 million compared to
$13.4 million in the six-month period ended JuneZML 0. On a diluted basis, earnings per share $&i#&} for the first six months of 2011
compared to $0.89 for the same period in 2010.

Liquidity and Capital Resources

The main sources of liquidity for the Compang cash from operations and borrowing capacitgh@eovided by operations was
$18.0 million for the first six months of 2011 coampd to $10.5 million in the same period in 2010e Tash impact of lower earnings for the
first six months of 2011 was more than offset bydoworking capital than in 2010.

The receivable balance increased from $40ldbmiat December 31, 2010 to $45.6 million at J88¢2011 due principally to increased
sales. The Company believes its net receivablembalis fully collectible.

Inventories at June 30, 2011 decreased $1libmio $47.2 million from $48.3 million at Decerab31, 2010. The decrease was the net
effect of higher sales in the most recent quat@rgawith efforts to manage inventory levels, offsemewhat by higher material costs,
particularly for castings of which copper is a meiimponent, and increased lead times for electsaeisulting in higher safety stock levels.

Prepaid expenses and other current assaisa@t30, 2011 increased to $3.7 million from $2.4iom at December 31, 2010 due primarily
to the payment of certain calendar year insuranemjms that are expensed ratably over the podians.

Net property, plant and equipment at June28@.l increased to $67.0 million from $66.1 milli@nDecember 31, 2010 due to the purcl
of Remag and normal capital expenditures, partiafilget by depreciation expense.

The increase in intangibles to $34.9 millieane 30, 2011 from $34.2 million at December281,0 was due to the acquisition of Ren
offset slightly by normal amortization.

Shortterm debt decreased from $12.9 million at Decer8tie2010 to $6.1 million at June 30, 2011. The el@se was due to the increa
cash provided from operations, offset somewhatlogl$ used for the acquisition of Remag.

Accounts payable increased to $13.6 millioduate 30, 2011 from $11.2 million at December ML, @due primarily to the timing of
payments.

Accrued income and other taxes increased ® ®dlion at June 30, 2011 from $0.6 million atd@enber 31, 2010 due to current year
accruals for taxes and the timing of income taxnpamts.

Other accrued employee benefits decrease8.forfillion at June 30, 2011 from $6.4 million ad@mber 31, 2010 due to the net effect of
current year accruals and payments.

The Company believes its financial conditiemains strong and its operating cash flows, avigilabrrowing capacity, and its ability to
raise capital provide adequate resources to fugdiog operating requirements, future capital exjfenes and the development of new
products. The Company had $56.4 million of avadatiort-term credit lines at June 30, 2011.
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Other Matters

In the normal course of business, the Commngmed in legal proceedings. There are currentlynaterial legal proceedings pending
with respect to the Company. The more significagal proceedings are discussed below.

The Company is subject to contingencies rdlageenvironmental laws and regulations. The Compgaunamed as one of many potentially
responsible parties in two landfill lawsuits andnidshe process of resolving a claim related t@ecel of land adjoining the Company’s
property. The landfill sites are impacted by theéral Comprehensive Environmental Response, Corafiensand Liability Act and other
environmental laws and regulations. At this tiniie €Company does not believe the ultimate resolufdhese matters will have a material
adverse effect on the Compasyinancial position or results of operations, eitfrom a cash flow perspective or on the finansiatements ¢
a whole. Regarding the landfill sites, this beigebased on the Company’s assessment of its lirpistinvolvement with these landfill sites
as well as the substantial involvement of and gawvent focus on other named third parties with thaséfill sites. However, due to the
inherent uncertainties of such proceedings, the f@my cannot predict the ultimate outcome of anthee matters. A future change in
circumstances with respect to these specific mattewith respect to sites formerly or currentlyn®a or operated by the Company, off-site
disposal locations used by the Company, and prpperhed by third parties that is near such sites|ctresult in future costs to the Comp:
and such amounts could be material. Expendituresdimpliance with environmental control provisiaml regulations during 2010 and the
first half of 2011 were not material.

Like other companies in recent years, the Gomhas been named as a defendant in numerousataiiant/multi-defendant lawsuits
alleging personal injury as a result of exposuradioestos, manufactured by third parties, andriated into or sold with a very limited
number of the Company’s products. The Companygerausly defending itself against these claimshéligh it is not possible to predict the
ultimate outcome of these matters, the Company doebelieve the ultimate resolution of these issu#l have a material adverse effect on
the Company’s financial position or results of @iems, either from a cash flow perspective orlanfinancial statements as a whole. This
belief is based in part on the fact that no clainteas proven or substantially demonstrated asbegmssure caused by products manufact
or sold by the Company and that a number of cames been voluntarily dismissed.

See the “Special Note Regarding Forward Logi8tatements” at the front of this Quarterly Report~orm 10-Q and Part I, Item 1A
“Risk Factors” in the Company’s Annual Report orrfRdl0-K for the year ended December 31, 2010 ftiseussion of risks and
uncertainties that could impact the Company’s faianperformance and results of operations.

Off-Balance Sheet Arrangements and Contractual Obgjations

The Company'’s off-balance sheet arrangemenisantractual obligations are discussed in Patdin 7 “Management’s Discussion and
Analysis of Financial Condition and Results of Ggiiems” under the headings “Off-Balance Sheet Ageanents” and “Contractual
Obligations” in the Company’s Annual Report on Far@K for the year ended December 31, 2010 and havenatgrially changed since ti
report was filed.

Item 3 Quantitative and Qualitative Disclosures abat Market Risk

The Company’s quantitative and qualitativecltisures about market risk are included in Paitém 7 “Management’s Discussion and
Analysis of Financial Condition and Results of Ggiems” under the heading “Market Risks” in the Gramy’s Annual Report on Form 10-K
for the year ended December 31, 2010 and have atrially changed since that report was filed.

Item 4 Controls and Procedures

Evaluation of Disclosure Controls and Procedures

In accordance with Rule 13a-15(b) of the SiesrExchange Act of 1934 (the “Exchange Act”g tBompany’s management evaluated,
with the participation of the Company’s Chairmarggtdent and Chief Executive Officer and the ConyfmBenior Vice President —
Finance, Chief Financial Officer and Treasurer dffectiveness of the design and operation of the@any’s disclosure controls and
procedures (as defined in Rule 13a-15(e) undeEtithange Act) as of the end of the quarter ended 30, 2011. Based upon their
evaluation of these disclosure controls and proesjuhe Company’s Chairman, President and Chief
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Executive Officer and the Company’s Senior VicesRtent — Finance, Chief Financial Officer and Trgas concluded that as of the date of
such evaluation, the Company’s disclosure contintbprocedures were effective.

Changes in Internal Control over Financial Repaortin

There was no change in the Company'’s interaatrol over financial reporting that occurred dgrihe quarter ended June 30, 2011 that
has materially affected, or is reasonably likelyrtaterially affect, the Company'’s internal contwgkr financial reporting.

Part Il — Other Information

Item 6 Exhibits

Exhibit No. Description

10.1 Badger Meter, Inc. 2011 Omnibus Incentive Plancghporated by reference to Exhibit (10.1) to Baddeter, Inc.’s Current
Report on Form-K, dated April 29, 2011 (Commission File No. -06706)]

10.2 Form of Nonqualified Stock Option Agreement undet 2 Omnibus Incentive Plan. [Incorporated by refeesto Exhibit (10.z
to Badger Meter, In’s Current Report on Forn-K, dated April 29, 2011 (Commission File No. -06706)]

10.3 Form of Restricted Stock Award Agreement under 20finibus Incentive Plan. [Incorporated by referetoacExhibit (10.3) to
Badger Meter, In’s Current Report on Forn-K, dated April 29, 2011 (Commission File No. -06706)]

31.1 Certification by the Chief Executive Officer pursiido Section 302 of the Sarba-Oxley Act of 2002

31.2 Certification by the Chief Financial Officer pursudo Section 302 of the Sarba-Oxley Act of 2002

32 Certification of Periodic Financial Report by thhi€f Executive Officer and Chief Financial Offigeursuant to Section 906 of

the Sarban«-Oxley Act of 2002

101 The following materials from the Company’s QuasteRleport on Form 10-Q for the quarter ended Jun@@D1 formatted in
Extensible Business Reporting Language (XBRL)tH® Consolidated Condensed Balance Sheets, (idmsolidated
Condensed Statements of Operations, (iii) the Qataded Condensed Statements of Cash Flows andl@tds to Unaudited
Consolidated Condensed Financial Statements, taagbtbcks of texi
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SIGNATURES

Pursuant to the requirements of the Securities &xgl Act of 1934, the registrant has duly causisdréport to be signed on its behalf by the
undersigned thereunto duly authorized.

BADGER METER, INC.

Dated: August 3, 2011 By /s/ Richard A. Meeuser
Richard A. Meeuser
Chairman, President and Chief Executive
Officer

By /s/ Richard E. Johnsor
Richard E. Johnsol
Senior Vice President - Finance, Chief
Financial Officer and Treasure

By /s/ Beverly L. P. Smiley
Beverly L. P. Smiley
Vice Presiden- Controller

17




Table of Contents

BADGER METER, INC.
Quarterly Report on Form 10-Q for the Period EndedJune 30, 2011

Exhibit Index

Exhibit No. Description

10.1 Badger Meter, Inc. 2011 Omnibus Incentive Plancghporated by reference to Exhibit (10.1) to Baddeter, Inc.’s Current
Report on Form-K, dated April 29, 2011 (Commission File No. -06706)]

10.2 Form of Nonqualified Stock Option Agreement und@t® Omnibus Incentive Plan. [Incorporated by refeeeto Exhibit (10.2
to Badger Meter, In’s Current Report on Forn-K, dated April 29, 2011 (Commission File No. -06706)]

10.3 Form of Restricted Stock Award Agreement under 20finibus Incentive Plan. [Incorporated by referetoacExhibit (10.3) to
Badger Meter, In’'s Current Report on Forn-K, dated April 29, 2011 (Commission File No. (-06706)]

31.1 Certification by the Chief Executive Officer pursiido Section 302 of the Sarba-Oxley Act of 2002

31.2 Certification by the Chief Financial Officer pursudo Section 302 of the Sarba-Oxley Act of 2002

32 Certification of Periodic Financial Report by thhi€f Executive Officer and Chief Financial Offigeursuant to Section 906 of
the Sarban«Oxley Act of 2002

101 The following materials from the Company’s QuasteRleport on Form 10-Q for the quarter ended Jun@@D1 formatted in

Extensible Business Reporting Language (XBRL)th@ Consolidated Condensed Balance Sheets, (if¢msolidated
Condensed Statements of Operations, (iii) the Qafeted Condensed Statements of Cash Flows aniN¢tds to Unaudited
Consolidated Condensed Financial Statements, taggbtbcks of tex

18



Exhibit 31.1

Certification of Chairman, President and Chief Exeaitive Officer
Pursuant to Section 302 of the Sarbanes-Oxley Achd Rule 13a-14(a)
or 15d-14(a) under the Securities Exchange Act oPB4

I, Richard A. Meeusen, certify that:

1.
2.

| have reviewed this Quarterly Report on Forr-Q of Badger Meter, Inc

Based on my knowledge, this report does notato any untrue statement of a material fact oit torstate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigadisg with respect to the period
covered by this repor

Based on my knowledge, the financial statememtd other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgdtfe periods presented in this rep

The registrant’s other certifying officer(s)cal are responsible for establishing and maintgimisclosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))%nd internal control over financial reportirag @efined in Exchange Act Rules
13e&15(f) and 15-15(f)) for the registrant and ha

a. Designed such disclosure controls and proesdor caused such disclosure controls and puoesdo be designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtubsidiaries, is made known to us
by others within those entities, particularly dgrite period in which this report is being prepa

b. Designed such internal control over finahaaorting, or caused such internal control owearicial reporting to be designed under
our supervision, to provide reasonable assuram@ading the reliability of financial reporting attte preparation of financial
statements for external purposes in accordancegeitlerally accepted accounting princip

c. Evaluated the effectiveness of the registsadisclosure controls and procedures and preséntbais report our conclusions about
effectiveness of the disclosure controls and pros] as of the end of the period covered by #psnt based on such evaluation;

d. Disclosed in this report any change in #gistrant’s internal control over financial repogithat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repo&) tfas materially affected, or is
reasonably likely to materially affect, the regast’s internal control over financial reporting; a

The registrant’s other certifying officer(s)dal have disclosed, based on our most recent atiatuof internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the equivalent
functions):

a. All significant deficiencies and materialak@esses in the design or operation of internairabaver financial reporting which are
reasonably likely to adversely affect the regidf’s ability to record, process, summarize and refpanhcial information; an

b. Any fraud, whether or not material, thatahaes management or other employees who have Hisag role in the registrant’s
internal control over financial reportin

Dated: August 3, 2011 By /s/ Richard A. Meeuser

Richard A. Meeuser
Chairman, President and Chief Executive Offi



Exhibit 31.2

Certification of Senior Vice President — Finance, Gief Financial Officer and Treasurer
Pursuant to Section 302 of the Sarbanes-Oxley Achd Rule 13a-14(a)
or 15d-14(a) under the Securities Exchange Act oPB4

I, Richard E. Johnson, certify that:

1.
2.

| have reviewed this Quarterly Report on Forr-Q of Badger Meter, Inc

Based on my knowledge, this report does notatio any untrue statement of a material fact ot torstate a material fact necessary to
make the statements made, in light of the circuntgts.under which such statements were made, nigadisg with respect to the period
covered by this repor

Based on my knowledge, the financial statememtd other financial information included in théport, fairly present in all material
respects the financial condition, results of operatand cash flows of the registrant as of, amgdtfe periods presented in this rep

The registrant’s other certifying officer(s)dal are responsible for establishing and maintgjmisclosure controls and procedures (as
defined in Exchange Act Rules 13a-15(e) and 15&))%nd internal control over financial reportirg @efined in Exchange Act Rules
13e&15(f) and 15-15(f)) for the registrant and ha

a. Designed such disclosure controls and puresdor caused such disclosure controls and puoesdo be designed under our
supervision, to ensure that material informatidatieg to the registrant, including its consolidhtubsidiaries, is made known to us
by others within those entities, particularly dgrite period in which this report is being prepa

b. Designed such internal control over finah@aorting, or caused such internal control owearicial reporting to be designed under
our supervision, to provide reasonable assuram@ading the reliability of financial reporting attie preparation of financial
statements for external purposes in accordancegeitlerally accepted accounting princip

c. Evaluated the effectiveness of the registsatisclosure controls and procedures and preséntais report our conclusions about
effectiveness of the disclosure controls and pros] as of the end of the period covered by #psnt based on such evaluation;

d. Disclosed in this report any change in #gistrant’s internal control over financial repogithat occurred during the registrant’s
most recent fiscal quarter (the registrant’s fodigbal quarter in the case of an annual repog) tfas materially affected, or is
reasonably likely to materially affect, the regast’s internal control over financial reporting; a

The registrant’s other certifying officer(s)dal have disclosed, based on our most recent atiaiuof internal control over financial
reporting, to the registrant’s auditors and theitacmmmittee of the registrant’s board of direct@spersons performing the equivalent
functions):

a. All significant deficiencies and materialakeesses in the design or operation of internairabaver financial reporting which are
reasonably likely to adversely affect the regid’s ability to record, process, summarize and refptahcial information; an

b. Any fraud, whether or not material, thatahaes management or other employees who have Hisag role in the registrant’s
internal control over financial reportin

Dated: August 3, 2011 By /s/ Richard E. Johnsor

Richard E. Johnsol
Senior Vice President — Finance, Chief
Financial Officer and Treasure



Exhibit 32

Written Statement of the Chief Executive Officer aml Chief Financial Officer
Pursuant to 18 U.S.C. §1350

Solely for the purpose of complying with 18C. §1350, as adopted pursuant to Section 90&dbarbanes-Oxley Act of 2002, we, the
undersigned Chief Executive Officer and Chief FiziahOfficer of Badger Meter, Inc., a Wisconsin poration (the “Company”), hereby
certify, based on our knowledge, that the QuartBdyport on Form 10-Q of the Company for the quasteted June 30, 2011 (the “Report”)
fully complies with the requirements of Section(a3} of the Securities Exchange Act of 1934 and ithfarmation contained in the Report
fairly presents, in all material respects, thefiicial condition and results of operations of therpany.

Dated: August 3, 2011 By /s/ Richard A. Meeuser
Richard A. Meeuser
Chairman, President and Chief Executive Offi

By /s/ Richard E. Johnsor
Richard E. Johnsol
Senior Vice President <inance, Chief Financi
Officer and Treasure




