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Forward Looking Statements
Certain information in this presentation includes forward-looking statements (within the meaning of Section 27A of the Securities Act of 1933, Section 21E of the Securities Exchange Act of 1934 and the Private Securities Litigation Reform Act of

1995) regarding future events or our future financial performance that involve certain contingencies and uncertainties, including those discussed in our Annual Report on Form 10-K for the year ended December 31, 2021, and subsequent reports we

file with the U.S. Securities and Exchange Commission from time to time, in the sections entitled “Management’s Discussion and Analysis of Financial Condition and Results of Operations – Contingencies and Uncertainties.” In addition, when

included in this presentation the words “may,” “expects,” “should,” “intends,” “anticipates,” “believes,” “plans,” “projects,” “estimates,” “will” and the negatives thereof and analogous or similar expressions are intended to identify forward-looking

statements. However, the absence of these words does not mean that the statement is not forward-looking. We have based these forward-looking statements on current expectations and projections about future events. These statements are not

guarantees of future performance. Such statements are inherently subject to a variety of risks and uncertainties that could cause actual results to differ materially from those reflected in such forward-looking statements. Such risks and

uncertainties, many of which are beyond our control, include, among others:

• our business has been, and could be further, adversely impacted by global health pandemics such as the outbreak of a new strain of coronavirus (“COVID-19”);

• our business is highly competitive and is affected by our cost structure, pricing, product initiatives and other actions taken by competitors;

• we are dependent upon third-party suppliers, making us vulnerable to supply shortages and price increases;

• consolidation within our customer base and suppliers;

• our operations are subject to a number of potential risks that arise from operating a multinational business, including compliance with changing regulatory environments and political instability;

• a material disruption to one of our significant facilities;

• our business is sensitive to government spending;

• our ability to integrate acquired businesses;

• our business is affected by the cyclical nature of markets we serve;

• our need to comply with restrictive covenants contained in our debt agreements;

• our ability to generate sufficient cash flow to service our debt obligations and operate our business;

• our ability to access the capital markets to raise funds and provide liquidity;

• the financial condition of suppliers and customers, and their continued access to capital;

• exposure from providing credit support for some of our customers;

• we may experience losses in excess of recorded reserves;

• our business is global and subject to changes in exchange rates between currencies, commodity price changes, regional economic conditions and trade relations;

• our ability to attract and retain key management personnel and skilled labor;

• possible work stoppages and other labor matters;

• changes in import/export regulatory regimes, imposition of tariffs, escalation of global trade conflicts and unfairly traded imports, particularly from China, could continue to negatively impact our business;

• compliance with changing laws and regulations, particularly environmental and tax laws and regulations;

• litigation, product liability claims and other liabilities;

• our compliance with the United States ("U.S.") Foreign Corrupt Practices Act and similar worldwide anti-corruption laws;

• increased regulatory focus on privacy and data security issues and expanding laws;

• our ability to comply with an injunction and related obligations imposed by the U.S. Securities and Exchange Commission ("SEC");

• our ability to successfully implement our strategy;

• disruption or breach in our information technology systems and storage of sensitive data; and

• other factors.

Actual events or our actual future results may differ materially from any forward-looking statement due to these and other risks, uncertainties and material factors. The forward-looking statements contained herein speak only as of the date of this

presentation. We expressly disclaim any obligation or undertaking to release publicly any updates or revisions to any forward-looking statement contained in this presentation to reflect any change in our expectations with regard thereto or any

change in events, conditions or circumstances on which any such statement is based.

Non-GAAP Measures: Terex from time to time refers to various non-GAAP (generally accepted accounting principles) financial measures in this presentation. Terex believes that this information is useful to understanding its operating results and

the ongoing performance of its underlying businesses without the impact of special items. See the appendix at the end of this presentation as well as the Terex second quarter 2022 earnings release on the Investor Relations section of our website

www.terex.com for a description and/or reconciliation of these measures.

Total amounts in tables of this presentation may not add due to rounding.
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Strong Commitment to Zero Harm Culture and Terex Values

TEREX WAY VALUES...

Integrity

Respect

Improvement

Servant Leadership

Courage

Citizenship

• Guide team members' actions with all stakeholders, so the Company 

performs at the highest level

• Drive our unwavering focus on Zero Harm safety, strong governance, 

Diversity, Equity & Inclusion, responsible environmental stewardship, 

and support for the communities where we live and work

SUPPORT A STRONG COMPANY CULTURE
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Q2 2022: Solid Performance in Dynamic Operating 

Environment Driving Full-Year EPS Outlook Raise

New Genie S-60 DE electric boom lift 

Backlog* of $3.5B up 51% year-over-year

• Additional $600M backlog beyond 12 months

Sales of $1.1B continued to be constrained by supply chain

• Sales up 4% year-over-year; 9% on FX neutral basis

Prudent cost management and disciplined pricing

• Gross profit margins of 19.8% expanded 130 bps versus Q1'22

• SG&A at 10.1% of sales

Operating profit margins improved 220 bps sequentially to 9.6%

EPS of $1.07 on improving price/cost dynamics

Repurchased $61 million of shares

Raising full-year EPS outlook to $3.80 - $4.20

* Backlog deliverable for next 12 months
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Attractive End-Markets Supported by Favorable Trends

Materials Processing Aerial Work Platforms

The Terex Advantage

Strong brands  •  Diverse end markets, products and geographies  •  Capacity to support growth

Infrastructure / Construction

Anticipate increased spending from Infrastructure Bill to ramp up in 2023

Recycling

Secular growth of environmental and waste recycling solutions.

Global waste generation is predicted to nearly double by 2050
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Industrial

Growing demand: data centers, warehouse and manufacturing facilities

Aggregates

Demand for infrastructure and sand for silicon used in semiconductors

Grid

Electrification trends driving electric grid expansion;

Demand for 5G telecom

Strong utilization with dealer's looking to replenish Multi-year replacement cycle and global adoption tailwind
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Q2 Bookings and Backlog Trends Remain Healthy
Materials Processing

Aerial Work Platforms

USD Millions

Total company bookings continue to be strong

• Second highest Q2 bookings rate

• Bookings above pre-COVID levels

• Minimal cancellations 

Elevated customer fleet ages support continuing robust demand

Historically low MP dealer inventory levels reinforcing backlog 

12 month backlog remains elevated at $3.5B

• Additional $600M of orders deliverable beyond 12 month backlog window

+489%

+70%

+51%

Terex Backlog
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• Continuing to navigate supply and labor constraints while working to mitigate 

cost inflation

• Acquisition of Northern Ireland fabricator relieving capacity constraints in MP

Operational Excellence

Purposeful Innovation

• Launched first of its kind, all-electric utility truck

• Continued deployment of digital customer and dealer solutions

• Sustaining investments in new products company-wide

Growth Investments

• ProAll acquisition expands concrete product offering

• Investment in Acculon Energy accelerates AWP battery 

technology and electrification

• Ongoing evaluation of new opportunities for inorganic growth

Strategic Operational Priorities Update

ProAll P95 Volumetric Mixer
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Innovation: MP Wash Recycling Plant
Delivering Efficient, Sustainable Product Solutions

Wash Recycling Plant - Geneva, Switzerland

Wash Recycling: Producing recycled sand and aggregates from various waste streams

Materials Processing provides complete end-to-end solution integrating crushing, screening and washing products

Converts construction, demolition                                                                                            

and excavation waste into two sands                                                                                          

and three aggregate products 

Materials stockpiled for use in                                                                                              

production of asphalt to support                                                                                             

infrastructure projects

95% of water recycled to reuse
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Innovation: First Utilities All-Electric Bucket Truck
Delivering Efficient, Sustainable Product Solutions

Delivered first ever all-electric bucket truck on                          

class 6/7 medium duty chassis

Supports sustainability goals at electric utilities

Introduced at Electric Utility Fleet Managers Conference in                          

June; customers taking delivery

Combines Viatec SmartPTO technology with Navistar's 

International eMV electric chassis, eliminating engine emissions

Strong customer interest and demand

=+
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Firmly Committed to Maintaining Strong ESG Practices 

Environmental 

Stewardship
Strong Governance

Social 

Responsibility

7 of 8

directors are independent;                  

all committee members are 

independent 

An Engaged, Diverse and Independent Board of Directors

Board Committees

Compensation chairperson engages 

annually with large shareholders; 

ESG responsibilities in each 

committee

3 of 8

directors bring diversity based on 

gender, ethnicity and cultural 

background

Responsible, Ethical Leadership in The Terex DNA

Terex Helpline

Available for anyone to report 

conduct that may be unethical, 

inappropriate, illegal, or otherwise 

contrary to the Code of Ethics & 

Conduct and Terex Way Values

Business Practices Advocates

Business Practices Advocates 

("BPA") program aims to drive 

responsible business practices at the 

local level

Code of Ethics & Conduct

We are committed to creating and 

maintaining an ethical business 

culture with each other and to our 

customers, suppliers, and other 

stakeholders
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Proactively Managing Macroeconomics Headwinds

Macro Issues Mitigation Strategies

• Engaging with suppliers and customers

• Implementing alternative sources, design modifications,   

and adjusting production schedules

• Collaborating with logistic partners

• Pricing to offset material, logistics, and energy cost 

increases

• Announced off-cycle global compensation increase

Geopolitical uncertainty and 

regional COVID policies

Challenging supply chain environment

High inflationary environment

Labor availability challenges
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Note:  Results shown are for Continuing Operations. See the appendix for reconciliation of EBITDA and Free Cash Flow to U.S. GAAP

USD Millions, except Earnings per Share Q2 2022 Q2 2021

Net Sales $ 1,077.1 $ 1,038.7

% Change vs 2021 3.7%

Gross Profit 212.9 231.6

% of Sales 19.8% 22.3%

SG&A (109.0) (109.1)

% of Sales (10.1%) (10.5%)

Income (loss) from Operations 103.9 122.5

Operating Margin 9.6% 11.8%

Interest & Other Income (Expense) (14.7) (35.8)

Effective Tax Rate 16.9% 16.6%

Earnings (loss) per Share 1.07 1.02

EBITDA 115.1 134.3

% Net Sales 10.7% 12.9%

Free Cash Flow 44.2 101.4

Q2 2022 Financial Call-Outs

Operating Profit

• Corporate & Other: $1 million of charges associated with a 

litigation settlement on a former product line

Other Income

• Mark-to-market loss of $1 million on third-party investment 

Solid Execution Despite Significant Supply Chain Challenges

New Ecotec high speed shredder

FX Commentary

• Sales up 8.6% excluding FX; unfavorable EPS impact of ($0.09)

* Recorded a ($25.6) million loss on early extinguishment of debt related to refinancing a significant portion of our capital structure and prepayment of term loans

*
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+9.1% YoY +10bps YoY +32% YoY

Materials Processing: Consistent Strong Performance
USD Millions

Results Drivers

• Sales up 16% on FX neutral basis 

• Continued strong margin performance up 230 bps sequentially

• Successfully mitigating persistent input cost and supply chain challenges

• Strong backlog supports sales outlook at ~3x historical norms
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+0.4% YoY (330bps) YoY +62% YoY

Aerial Work Platforms: Sequential Margin Improvement
USD Millions

Results Drivers

• Sales up 4% on FX neutral basis

• Prudent cost management and disciplined pricing actions delivering sequential margin improvement

• Supply chain constraints persist

• Record backlog with an additional ~$500 million beyond 12 months
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• Investing for Growth

• Maintaining a Strong Balance Sheet

• Returned ~$100 million of Capital to 

Shareholders year-to-date

Undrawn Revolver        $425

Cash                               253

Total Liquidity             $678

Disciplined Capital Allocation Strategy and Strong Balance 

Sheet Driving Return of Capital
USD Millions

Q2 2022 Leverage

Net Leverage 1.56x

Q2 2022 Liquidity / Capital DeploymentQuarterly Free Cash Flow

Q2 '22 YTD '22

Share Repurchases $61 $79

CapEx + Investments 32 55

Term Loan Prepayments 23 23

Dividends 9 18

Total Capital Deployed $125 $175
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Terex Outlook (1) INITIAL 
Outlook

UPDATED 
Outlook 

Net Sales $4,100 - $4,300 $4,100 - $4,300

SG&A % to Sales ~10.9% ~10.6%

Operating Margin 8.8% - 9.5% 9.1% - 9.6%

Interest / Other Expense ~$45 ~$50

Tax Rate ~20.5% ~20.0%

EPS $3.55 - $4.05 $3.80 - $4.20

Share Count ~71.5 ~70.0

Depreciation / Amortization ~$50 ~$50

Free Cash Flow (2) $175 - $225 $150 - $200

Corp & Other OP(3) ~($70) ~($80)

Segment 
Outlook (1)

INITIAL
Outlook

UPDATED 
Outlook

Net Sales
Operating 

Margin
Net Sales

Operating 
Margin

Materials 
Processing

$1,800 - $1,900 14.0% - 14.5% $1,800 - $1,900 14.8% - 15.3%

Aerial Work 
Platforms

$2,300 - $2,400 7.8% - 8.5% $2,300 - $2,400 8.0% - 8.5%

(1) Excludes the impact of future acquisitions, divestitures, restructuring and other unusual items

(2) CapEx, Net of Asset Dispositions ~$90 million

(3) 2022 Outlook for Corporate & Other Net Sales of ~$5 million

Raising Full-Year 2022 Outlook
USD Millions, except Earnings per Share

Corp & Other adversely impacted by unfavorable FX and $7 million of year to 

date financial call-outs associated with restructuring/severance and litigation on 

former product lines

FX Commentary

• Sales outlook consistent, but seeing increased pricing offset by FX

• Strong price execution ~9% and volume growth ~6% offset by FX (~6%)

• FX impact on EPS is unfavorable ($0.25) vs initial outlook

• Unfavorably impacting free cash flow
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▪ Great businesses with strong brands

▪ Continuing strong execution in a challenging 

environment

▪ Maintaining a strong balance sheet

▪ Expanding presence in growing markets, 

supported by favorable industry tailwinds

▪ Driving purposeful innovation

▪ Investing for long-term growth

Strong Foundation to Deliver Long-Term Value
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APPENDIX
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Sales $1.1 BillionEPS $1.07

Q2 2022: Financial Highlights

NWC % of Sales 20.7%

Backlog $3.5 Billion

SG&A % of Sales 10.1% Operating Margin 9.6%

+7% sequentially

(40bps) YoY (220bps) YoY

5% YoY +51% YoY

+420bps YoY

+45% sequentially

+4% YoY

Flat sequentially

(100bps) sequentially (50bps) sequentially +220bps sequentially
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Sequential Year on Year

$ % $ %

MP (38) (3%) 277 32%

AWP 22 1% 894 62%

Total (16) 0% 1,171 51%

Backlog Trend
USD Millions
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North America Western Europe Asia-Pacific Rest of World

Actual FX-Adj.

9% 7% 

Q2 2022 Q2 2021

Results shown are for Continuing Operations

Q2 Sales by Geography (2022 vs. 2021)

Actual FX-Adj. Actual FX-Adj. Actual FX-Adj.

2% 13% 42% 52% -16% -10%
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North America Western Europe Asia-Pacific Rest of World

Actual FX-Adj.

14% 12% 

YTD 2022 YTD 2021

Results shown are for Continuing Operations

YTD Sales by Geography (2022 vs. 2021)

Actual FX-Adj. Actual FX-Adj. Actual FX-Adj.

10% 19% 50% 59% -13% -8%
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Q2 '22 Q2 '21 YTD'22 YTD'21

Net Sales $480.7 $440.8 $933.4 $819.0

% Change vs. '21 9.1% 14.0%

Operating Profit (Loss) $79.5 $72.1 $144.0 $121.2

Operating Margin % 16.5% 16.4% 15.4% 14.8%

Backlog $1,145 $868

% Change vs. '21 32%

Q2 '22 Q2 '21 YTD'22 YTD'21

Net Sales $597.7 $595.2 $1,149.2 $1,071.9

% Change vs. '21 0.4% 7.2%

Operating Profit (Loss) $46.2 $65.2 $78.7 $91.8

Operating Margin % 7.7% 11.0% 6.8% 8.6%

Backlog $2,331 $1,437

% Change vs. '21 62%

AERIAL WORK PLATFORMSMATERIALS PROCESSING

Segment Results
USD Millions

Bookings include anticipated deliveries beyond 12 months 
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In an effort to provide investors with additional information regarding the Company’s results, Terex refers to

various GAAP (U.S. generally accepted accounting principles) and non-GAAP financial measures which

management believes provides useful information to investors. These non-GAAP measures may not be

comparable to similarly titled measures disclosed by other companies. In addition, the Company believes

that non-GAAP financial measures should be considered in addition to, and not in lieu of, GAAP financial

measures. Terex believes that this non-GAAP information is useful to understanding its operating results and

the ongoing performance of its underlying businesses. Management of Terex uses both GAAP and non-

GAAP financial measures to establish internal budgets and targets and to evaluate the Company’s financial

performance against such budgets and targets.

The amounts described below are unaudited, are reported in millions of U.S. dollars (except per share data

and percentages), and are as of or for the period ended June 30, 2022, unless otherwise indicated.

As changes in foreign currency exchange rates have a non-operating impact on our financial results, we

believe excluding effects of these changes assists in assessment of our business results between

periods. We calculate the translation effect of foreign currency exchange rate changes by translating current

period results using rates that the comparable prior periods were translated at to isolate the foreign exchange

component of fluctuation from the operational component. Similarly, impact of changes in our results from

acquisitions and divestitures not included in comparable prior periods may be subtracted from the absolute

change in results to allow for better comparability of results between periods.

Glossary
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Free Cash Flow - We calculate a non-GAAP measure of free cash flow. We define free cash flow as Net

cash provided by (used in) operating activities, plus (minus) increases (decreases) in Terex Financial

Services finance receivables consisting of sales-type leases and commercial loans ("TFS Assets"), less

Capital expenditures, net of proceeds from sale of capital assets. We believe this measure of free cash flow

provides management and investors further useful information on cash generation or use in our primary

operations.

Three Months Ended June 30, Six Months Ended June 30,

2022 2021 2022 2021

Net cash provided by (used in) operating activities $ 71.0 $ 131.1 $ 19.3 $ 269.2

Increase (decrease) in TFS Assets — (13.1) — (105.6)

Capital expenditures, net of proceeds from sale of capital assets (26.8) (16.6) (46.9) (22.7)

Free cash flow (use) $ 44.2 $ 101.4 $ (27.6) $ 140.9

Glossary: Free Cash Flow
USD Millions
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Debt is calculated using the Condensed Consolidated Balance Sheet amounts for Current portion of long-

term debt plus Long-term debt, less current portion.

Net Debt is calculated as Debt less Cash and cash equivalents, including amounts in assets held for sale.

These measures aid in the evaluation of the Company’s financial condition.

June 30, 2022 December 31, 2021

Long-term debt, less current portion $ 826.1 $ 668.5

Current portion of long-term debt 2.1 5.6

Debt 828.2 674.1

Less: Cash and cash equivalents (253.3) (266.9)

Net Debt $ 574.9 $ 407.2

Glossary: Debt & Net Debt
USD Millions
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EBITDA is defined as earnings, before interest, other non-operating income (loss), income (loss) attributable to non-controlling

interest, taxes, depreciation and amortization. The Company calculates this by subtracting the following items from Net income

(loss): (Gain) loss on disposition of discontinued operations- net of tax; and (Income) loss from discontinued operations – net of tax.

Then adds the Provision for (benefit from) income taxes; Interest & Other (Income) Expense; the Depreciation and Amortization

amounts reported in the Consolidated Statement of Cash Flows less amortization of debt issuance costs that are recorded in

Interest expense.

Terex believes that disclosure of EBITDA will be helpful to those reviewing its performance, as EBITDA provides information on

Terex’s ability to meet debt service, capital expenditure and working capital requirements, and is also an indicator of profitability.

Three Months Ended 
June 30,

Six Months Ended 
June 30,

2022 2021 2022 2021

Net income (loss) $74.1 $73.9 $126.0 $114.0

(Gain) loss on disposition of discontinued operations- net of tax — (1.6) 0.4 (2.0)

Income (loss) from continuing operations 74.1 72.3 126.4 112.0

Provision for (benefit from) income taxes 15.1 14.4 27.0 22.1

Interest & Other (Income) Expense 14.6 10.2 24.9 22.2

Loss on early extinguishment of debt 0.1 25.6 0.1 27.7

Income (loss) from operations 103.9 122.5 178.4 184.0

Depreciation 10.6 11.3 21.2 22.3

Amortization 1.2 1.2 2.3 2.9

Non-Cash Interest Costs (0.6) (0.7) (1.1) (2.0)

EBITDA $115.1 $134.3 $200.8 $207.2

Glossary: EBITDA
USD Millions
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ROIC and other Non-GAAP Measures (as calculated below) assist in showing how effectively we utilize

capital invested in our operations. ROIC is determined by dividing the sum of NOPAT for each of the

previous four quarters by the average of Debt less Cash and cash equivalents plus Stockholders’ equity for

the previous five quarters. NOPAT for each quarter is calculated by multiplying Income (loss) from

operations by one minus the annualized effective tax rate.

In the calculation of ROIC, we adjust annualized effective tax rate to reflect management’s expectation of the

full year effective tax rate to create a measure that is more useful to understanding our operating results and

the ongoing performance of our underlying business as shown in the tables below. Cash and cash

equivalents is adjusted to include amounts recorded as held for sale. Furthermore, debt is calculated using

amounts for Current portion of long-term debt plus Long-term debt, less current portion. We calculate ROIC

using the last four quarters’ adjusted NOPAT as this represents the most recent 12-month period at any given

point of determination. In order for the denominator of the ROIC ratio to properly match the operational

period reflected in the numerator, we include the average of five quarters’ ending balance sheet amounts so

that the denominator includes the average of the opening through ending balances (on a quarterly basis)

thereby providing, over the same time period as the numerator, four quarters of average invested capital.

Glossary: ROIC
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Amounts described below are reported in millions of U.S. dollars, except for the annualized effective tax rates.  

Amounts are as of and for the three months ended for the periods referenced in the tables below.

Jun '22 Mar '22 Dec '21 Sep '21 Jun '21

Annualized effective tax rate as adjusted (1) 20.0 % 20.0 % 17.6 % 17.6 %

Income (loss) from operations $ 103.9 $ 74.5 $ 69.8 $ 74.2

Multiplied by: 1 minus annualized effective tax rate 80.0 % 80.0 % 82.4 % 82.4 %

Adjusted net operating income (loss) after tax $ 83.1 $ 59.6 $ 57.5 $ 61.1

Debt $ 828.2 $ 740.3 $ 674.1 $ 893.4 $ 894.2

Less: Cash and cash equivalents as adjusted (253.3) (218.4) (266.9) (558.2) (547.5)

Debt less Cash and cash equivalents as adjusted 574.9 521.9 407.2 335.2 346.7

Stockholders' equity 1,048.9 1,114.1 1,109.6 1,050.7 1,033.9

Debt less Cash and cash equivalents as adjusted plus 
Stockholders' equity $ 1,623.8 $ 1,636.0 $ 1,516.8 $ 1,385.9 $ 1,380.6

June 30, 2022 17.3 %

NOPAT as adjusted (last 4 quarters) $ 261.3

Average Debt less Cash and cash equivalents as adjusted plus 
Stockholders' equity (5 quarters)

$ 1,508.6

(1) The annualized effective tax rate for each 2021 period represents the actual full year 2021 effective tax rate.

Glossary: ROIC Continued
USD Millions
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As of 6/30/22 As of 3/31/22 As of 12/31/21 As of 9/30/21 As of 6/30/21

Reconciliation of Cash and cash equivalents:

Cash and cash equivalents - continuing operations $ 253.3 $ 218.4 $ 266.9 $ 553.2 $ 542.2

Cash and cash equivalents - assets held for sale — — — 5.0 5.3

Cash and cash equivalents as adjusted $ 253.3 $ 218.4 $ 266.9 $ 558.2 $ 547.5

Glossary: ROIC Continued
USD Millions

Six Months Ended June 30, 2022 Income (loss) from continuing 
operations before income taxes

(Provision for) benefit from 
income taxes Income tax rate

Reconciliation of annualized effective tax rate:

As reported $ 153.4 $ (27.0) 17.6%

Effect of Adjustments:

Tax related — (3.7)

As adjusted $ 153.4 $ (30.7) 20.0%
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Working Capital is calculated using the Condensed Consolidated Balance Sheet amounts for Trade receivables (net of

allowance) plus Inventories, less Trade accounts payable and Customer advances. The Company views excessive working

capital as an inefficient use of resources, and seeks to minimize the level of investment without adversely impacting the

ongoing operations of the business. For the periods below, working capital was:

Trailing Three Months Annualized Net Sales is calculated using the net sales for the quarter multiplied by four.

The ratio is calculated by dividing working capital by trailing three months annualized net sales. The Company believes this

measures its resource use efficiency.

June 30, 2022

Inventories $963.2

Trade Receivables 558.9

Less: Trade Accounts Payables (604.6)

Less: Customer Advances (23.7)

Total Working Capital $893.8

3 months Sales $1,077.1

Number of quarters x 4.0

Annualized Quarterly Sales $4,308.4

WC % of Annualized Quarterly Sales 20.7 %

Glossary: Working Capital
USD Millions


