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Windstream Expands Relationship With Channel Partners to Include Select Data Center 
Solutions

Windstream Offers Certification Training to Channel Partners to Sell Colocation, Dedicated Servers, 
Disaster Recovery as a Service, and Unified Email Management

LITTLE ROCK, Ark., Feb. 28, 2013 (GLOBE NEWSWIRE) -- To expand its portfolio of solutions available through its channel 
partners, Windstream (Nasdaq:WIN), a leading provider of advanced network communications, announced today at the 
Channel Partners Conference & Expo that it is certifying channel managers to sell a selection of the company's key data center 
products. Until now, all of Windstream's data center solutions have been sold only by its direct sales channel.

Initially, Windstream will provide channel partner certification for four products—colocation, dedicated servers, Disaster 
Recovery as a Service (DRaaS), and unified email management—with plans to eventually expand the offering to include 
additional data center products and solutions.

"The addition of these products to our partners' portfolios will allow them to offer their customers a more robust Windstream 
solution—from the network all the way out to the cloud," said Don Perkins, senior vice president of Business Marketing for 
Windstream. "The data center products they will now sell are complementary to the solutions they have already been offering; 
it's a great fit. The extension of our relationship will be mutually beneficial."

Approximately half of Windstream's channel managers received the data center certification training in Charlotte, N.C., earlier 
this month. These channel managers then trained their agents and began selling Windstream data center solutions on Feb. 
25. Additional channel managers and agents will complete certification training this summer.

In addition to its cloud computing and managed services, Windstream offers a full suite of advanced network communications 
and technology solutions, including voice and data services such as VoIP, SIP trunking, MPLS, and dedicated high-speed 
Internet.

For more information about Windstream's channel partners, visit http://www.windstreambusiness.com/partners/channel-partner-
program. 

About Windstream

Windstream Corp. (Nasdaq:WIN) is a leading provider of advanced network communications, including cloud computing and 
managed services, to businesses nationwide. The company also offers broadband, phone and digital TV services to 
consumers primarily in rural areas. Windstream has more than $6 billion in annual revenues and is listed on the S&P 500 index. 
For more information, visit www.windstream.com. 

The Windstream Corporation logo is available at http://www.globenewswire.com/newsroom/prs/?pkgid=8314 
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