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Forward-Looking Statement and Key Definitions

Caution Concerning Forward-Looking Statements

This presentation contains statements that we believe to be “forward-looking statements” within the meaning of the Private Securities Litigation Reform Act of 1995. All statements, other
than statements of historical fact are forward looking statements. Without limitation, any statements preceded or followed by or that include the words “targets,” “plans,” “believes,”
“expects,” “intends,” “will,” “likely,” “may,” “anticipates,” “estimates,” “projects,” “forecasts,” “should,” “would,” “could,” “positioned,” “strategy,” “future,” “are confident,” or words, phrases or
terms of similar substance or the negative thereof, are forward-looking statements. All projections in this presentation are also forward-looking statements. These forward-looking
statements are not guarantees of future performance and are subject to risks, uncertainties, assumptions and other factors, some of which are beyond our control, which could cause
actual results to differ materially from those expressed or implied by such forward-looking statements. Among these factors are adverse effects on our business operations or financial
results, including the overall global economic and business conditions impacting our business; the ability to achieve the benefits of our restructuring plans; the ability to successfully
identify, finance, complete and integrate acquisitions, including the Electrical Products Group acquisition; competition and pricing pressures in the markets we serve; the impacts of tariffs;
volatility in currency exchange rates, interest rates and commaodity prices; inability to generate savings from excellence in operations initiatives consisting of lean enterprise, supply
management and cash flow practices; inability to mitigate material and other cost inflation; risks related to the availability of, and cost inflation in, supply chain inputs, including labor, raw
materials, commodities, packaging and transportation; increased risks associated with operating foreign businesses; risks associated with or arising from military conflicts; the ability to
deliver backlog and win future project work; failure of markets to accept new product introductions and enhancements; the impact of changes in laws and regulations, including those that
limit U.S. tax benefits; the outcome of litigation and governmental proceedings; and the ability to achieve our long-term strategic operating goals. Additional information concerning these
and other factors is contained in our filings with the U.S. Securities and Exchange Commission, including our Annual Report on Form 10-K and our Quarterly Reports on Form 10-Q. All
forward-looking statements speak only as of the date of this presentation. nVent assumes no obligation, and disclaims any obligation, to update the information contained in this
presentation.

” o« ” o«

Key Definitions and Notes

Except as otherwise noted, all references to 2026 and 2025 represent our results for the period indicated, presented on an adjusted basis. “Organic Sales” refers to GAAP revenue
excluding (1) the impact of currency translation and (2) the impact of revenue from acquired businesses recorded prior to the first anniversary of the acquisition less the amount of sales
attributable to divested product lines not considered discontinued operations. Reportable segment income (“segment income”) represents operating income of each reportable segment
exclusive of intangible amortization, acquisition related expenses, costs of restructuring activities, impairments and other unusual non-operating items. Adjusted operating income
represents consolidated operating income exclusive of intangible amortization, acquisition related expenses, costs of restructuring activities, impairments and other unusual non-operating
items. Return on sales (“ROS”) equals segment income divided by segment net sales or, on a consolidated basis, adjusted operating income divided by total net sales.

Continuing Operations

All results referenced throughout this presentation are on a continuing operations basis unless otherwise stated.
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Key Messages

Portfolio transformation to a more focused, higher-
growth electrical company is driving our success

| Demonstrated strong performance and value creation

Accelerating growth in the infrastructure vertical in data
centers and power utilities

Confident in our strategy with multiple growth and
margin expansion levers

| Raised our mid-term targets to reflect our opportunity
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nVent Overview

Our Characteristics 2025 Financials
» Leader in connection and protection solutions 0
$3.9B 20.2%

* |ndustry leading positions and strong brands

Revenues ROS
= Attractive margin profile \V;
S
= Strong free cash flow generation nvent

[\)
67% =
Systems
Protection

Electrical
Connections

Infrastructure

Commercial
& Residential

Americas

Industrial*

Leading electrical company focused on connection and protection
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nVent Value Proposition

Mission-Critical Solutions
Innovate to solve customer problems and
meet stringent global regulatory standards
and certifications

Up to 45%" improvement in power
usage efficiency (PUE) using our
liquid cooling in data centers

Resiliency and Safety
Protect systems from disruptions and
harsh environments

Systems Protection

Protect against high cost of failure
Our end-users’ downtime can cost

up to $1 M’ per hour

Customer Productivity
Reduce labor cost in design and
installation, improve utilization and
reduce total cost of ownership

AT MR

D 4

Electrical Connections

Up to 50%* faster installation

Up to 20%  reduction in total
installed cost

Our connection and protection solutions drive value for our customers

*Based on nVent internal estimates
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Our Story Since 2018 Spin

Sales Our Growth Journey:
» Transformed portfolio
- /I saB p
- = Focused on high-growth verticals
2018 2025 * Driving new products and innovation
s = Growing and scaling as One nVent
Market Cap

Established acquisition track record , g |
/ $28B
~45% 27% $1.5B

of nVent sales New Product Vitality Sales in 2025 from all
2018 June 1, 2026 are in Infrastructure, (up +7pp from last acquisitions
(Spin) up significantly Investor Day)

Significant performance and value creation

. . . \V
TM: Thermal Management segment was divested in 2025 m 2026 William Blair Growth Stock Conference
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nVent Portfolio Transformation

Strong, consistent track record of M&A and value creation

| 2019 ) ( 2020 ] ( 2021 ] ( 2023 ) ( 2024 ] | 2025 ]
4
ELDOn \Lvm:kier Electrical
0880 | D L SnzosuE 2rareue b INDUSTRIES . Products Group
Renewables Commercial & Power Utilities -
i Data Cent W ilities,
Industrial ataemers Infrastructure Data Centers Thermal Power Utllties,
/ Renewables, Management Data Centers,
CISGLOBAL G Divestiture | oIS

Data Centers Industrial

At-Spin Sales 2025 Sales

12%
Infrastructure

16%
Energy

23%
Commercial/Resi

o M

Industrial Infrastructure

26%
Commercial/Resi

32%
Industrial

= $1.5B in total sales from
acquisitions

» Increased long-cycle
exposure, backlog $2.6B

Total opportunity expanded from ~$60B to ~$130B

Opportunity analysis is based on nVent internal estimates
Backlog as of end of Q1 2026

()
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Evolution of Our nVent Strategy

One nVent

High-Growth New

Verticals Products & Innovation Global Growth

Acquisitions and Partnerships

Experiences: Employee, Customer and Supplier
Transform

STRATEGIC DRIVERS

Business Processes enabled by Digital, Data and Al

Accelerate Operational Excellence

Executing on our strategy to drive growth and performance
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Macro Trends

Trends

@ [

o.’?\

)
| ]

@ O

A

Sources: Omdia, EIA, DOE, Jefferies, Capgemini, McKinsey, IHS, FRED

Al infrastructure

Electrification

Industrialization

Sustainability

1.2025- 2030 (cumulative capex)
2.2025-2028 (CAGR)

3. 2021 vs. 2025 total manufacturing construction spending (private)

Example nVent action

Investing in new products,
35%+ Data center liquid cooling annual growth? capacity and global presence

$7T Cumulative global capex for data centers'

~509% Global demand growth for electricity by 2050 _ _
Established new engineered

~70% U.S. T&D lines >25 years old building solutions platform

3x U.S. manufacturing construction spend? . . .
Focusing on industrial

Cumulative investments in industrialization in construction and automation

$5T Europe and U.S. over next three years
~50% 2030 electricity generated by renewable and Extending our solutions
clean sources
platforms across
>20%, Battery Energy Storage annual growth infrastructure sub-verticals

Focused on actions that capitalize on macro trends

\V;
2026 William Blair Growth Stock Conference -
9 June3, 2026 nvent




Vertical Growth Opportunity

. Infrastructure

\z

it I
Total Opportunity ~$130B $25B $25B $17B $36B $26B

Industry Growth t “ ‘

HSD DD MSD MSD LSD LSD
infrastructure

(%))

o °/?\

o WY Electrification

=

o

: Q s [ _

S

Our exposure to the high-growth Infrastructure vertical has increased 5x since spin

. L . . \s
Opportunity analysis is based on nVent internal estimates m 2026 William Blair Growth Stock Conference
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Infrastructure: Data Centers Growth Opportunity
Growth Profile Growth Strategy

|
nVent Sales /L )\ i /k

(2025) |

* Innovating
in white space:

$1 0 liquid cooling,
.UB ‘ power and
Grounding & Bonding, iy modular bUIldlng
nVent Sales CAGR Surge Protection ; solutions
(2022-2025) : '
0 b — ‘ | : == Pre Fabricatiorn - oW Engineered Buildings, " Expandlng In
~40 /0 - — = o A = o et : MV Switchgear gray Space.
Server & Cable Pathway % — englneered
Networking Racks = = building solutions
. ——= . ™ T Electrical Power
Total Opportunity e Bf;ms — : |l Connections and pull through
Aisle : s I - =T | | e B2 of nVent portfolio

Containment
1 )

$2 5B Smart Power & ! : ' R * Increasing

Monitoring | . ) [l AL Bus / H H
Server NN : Enginégréé . Disconnects Busduct opportunlty with

A .
Secular Tailwinds Cooling Sides | | Buidings new products
Services 4 i and services

i ” -, - Liquid Cooling - - o

= o E’j , : System Grounding & Bonding,
o i . Surge Protection = |nvestin
Al Modular Higher g

data centers Voltage White space in CapaCity

Products offered are examples and non-exhaustive

June 3, 2026 n\7ént
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Infrastructure: Power Utilities Growth Opportunity

Growth Profile _

nVent Sales

(2025) . ! I
| B III <! o | y “l i
nVent Sales CAGR AW n!
(2022-2025) = G T ; i
| - N | v L
(1) \l,L ‘ NI o i £ : —
~60% =Us s @] Ue e | S
Conductors Grounding LY == _ : ’ Sur > il Clamps
& Bonding Erl Grounding .8 Switchgear Engineered . :Jrgt? Enclosures Power
nclosures i i i ildi rotection i
Total Opportunity u Lightning & Bonding Power Buildings Connections
Connections
Growth Strategy
$2 5B = Expanding with engineered building solutions platform and integration capabilities
%
% @ @ = Driving strong partnerships with power utilities and contractors, with more nVent portfolio
Agmg /ncreasing Renewable
grid  electrical  build-out
demand

= |nvesting in capacity and driving operational excellence to scale

Expanding our solutions and integration capability in power utilities

Opportunity analysis is based on nVent internal estimates

\V
Products offered are examples and non-exhaustive m 2026 William Blair Growth Stock Conference
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Industrial and Commercial Growth Opportunities

| Industrial | Commercial

Ties, & Hand Tools

nVent Sales nVent Sales CAGR Total Opportunity nVent Sales nVent Sales CAGR Total Opportunity
(2025) (2022-2025) (2025) (2022-2025)
% 36 0.9 15% 26
$1.28 ~10% B 9s ~ ) B
Our solutions enable industrial automation and digitalization Electrification is driving more of our content for smarter buildings
................................................................. Lightning Protection
| = N
= ijr S Cable Management

f ............................... Stap|eS’ Wire Nuts’ Cable

! gar = | & Pathways
| i
e

Pre-Fab Assemblies

!
1

: o : : 3 : i s ’—L; .................. Seismic Protection
Lightning i Seismic i Advanced |} i Surge
Protection i  Protection i Cooling Protection
; : : o Power Connections
Global Modular Cable Mgmt., Power Groundin
Enclosures Ties, Tools Connections : 9 ,
Hygienic and Non- Panel Shop ............................................ Groug:i;?egctgl(oiurge
Metallic Enclosures Automation

Opportunity analysis is based on nVent internal estimates m 2026 William Blair Growth Stock Conference _‘"\
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Global Growth
m APAC Growth Strategy

nVent Sales nVent Sales CAGR nVent Sales nVent Sales CAGR
(2025) (2022-2025) (2025) (2022-2025) .
(y 0 o/ = New regional organization in place to
$O -GB ~5 (1] . 1 B ~5 (] drive growth and focus on customers

= Prioritizing high-growth Infrastructure
vertical: data centers and power utilities

= Driving One nVent commercial focus on
customers and distribution partners for
further penetration

= Building global capability in India, i.e.,
engineering COE, for controls, modeling,
simulation and expansion investments in
digital and Al capabilities

= Utilizing global manufacturing and
supply chain capabilities for expansion

\V;
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Acquisitions

Acquisition Framework

Proven Acquisition Track Record

Invest to Great

Grow Products
- High-
A%'g?{eto Growth
Verticals

ELDOT

38O

Key Products

Key Verticals

I H“ IEC enclosures

Industrial

PERFORMANCE CABLETRAY"

Cable management

Data centers

Non-metallic enclosures

Renewables

CISCLOSAL TR Power distribution units ~ Data centers
3 / @ Electrical connectors Commercial &
INDUSTRIES and tools Infrastructure
/%E:,.D .J i‘ A|r'cond|t|oners and Industrial
~im chillers

(TRAGHTE]

Control building
solutions, switchgear
and bus systems

Power utilities,
data centers,
renewables

2026 William Blair Growth Stock Conference
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Accelerate Operational Excellence

Focus Areas

\V;
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Spark Management System

GROWTH

PEOPLE
Drive an improved customer
r experience and best-in-class

Build an inclusive culture and
improve the employee experience spa .
’- marketing and sales

8 pt Increase in employee Eggﬁlgmiﬁg‘ﬁg \ 1 40/ Sales growth in distribution
0 in2025

engagement score since 2018 Digital « Velocity

LEAN ENTERPRISE DIGITAL VELOCITY
Increase customer value and Digitize processes and use data Drive speed in everything we do
eliminate waste and Al to drive value
T R Sales supported by digital 0 Reduction in cycle times for
Increase in liquid cooling line
4x as a result ofqa kaizen 9 >$200 M launches from 2022 to 2025 50 /o new products since 2018

Our Spark Management System helps drive performance and long-term competitive advantage

\V;
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Launching 2028 Value Creation Targets

Sales Growth

+10-13%

Organic
Sales growth

+6.5 pts

From previous target

Acquisitions

>3 pts

Inorganic Sales
Growth

+2 pts

From previous target

Margins

~22%
Adj. Operating
Margin

+2 pts

From previous target*

Adjusted EPS

+17-20%

Adjusted
EPS Growth*

+9.5 pts

From previous target

Free Cash FI

~95%

ow

Free Cash Flow
Conversion of
Adj. Net Income

-5 pts

From previous target

We are significantly increasing our targets to deliver accelerated growth and returns

* Not including impact from potential acquisitions

2026 William Blair Growth Stock Conference
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Why Invest?

We are InVenting the Electrified Future

AV
vent
4 4 N - 4
$ 7 @ il ©)
Strong Industry-Leading Strong Tremendous Disciplined
Track Products and Secular Growth Capital
Record Solutions Tailwinds Opportunities Allocation

We are confident in our plans and ability to deliver shareholder value

\V;
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Summary

= Portfolio transformation to a more
focused, higher-growth electrical
company is driving our success

= We are well positioned for growth with
the trends of electrification,
digitalization and sustainability

» Growth in the infrastructure vertical in
data centers and power utilities is a top
priority

= Accelerating operational excellence
allows us to scale, grow and improve
margins

Y
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Appendix and

GAAP to Non-GAAP
Measurements &
Reconciliations
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Reported to Adjusted 2025 Reconciliation

nVent Electric plc
Reconciliation of GAAP to non-GAAP financial measures for continuing operations for the year ended December 31, 2025
excluding the effect of adjustments (Unaudited)

Second
In millions, except per-share data First Quarter Quarter Third Quarter Fourth Quarter Full Year
Net sales $ 809.3 § 963.1 $ 1,054.0 $ 1,066.7 $ 3,893.1
Net income from continuing operations 87.0 106.7 119.0 115.8 428.5
Provision for income taxes 24.5 31.3 25.2 40.5 121.5
Income before income taxes 111.5 138.0 144.2 156.3 550.0
Other expense 1.1 1.1 1.2 (11.6) 8.2)
Net interest expense 17.4 17.6 20.9 19.1 75.0
Operating income 130.0 156.7 166.3 163.8 616.8
% of net sales 16.1% 16.3% 15.8% 15.4% 15.8%
Adjustments:
Restructuring and other $ 09 §$ 31 $ 27 % 0.8 $ 7.5
Acquisition transaction and integration costs 3.1 4.3 2.4 4.6 14.4
Intangible amortization 28.2 35.9 41.9 411 1471
Adjusted operating income (non-GAAP measure) $ 162.2 $ 200.0 $ 2133 $ 2103 $ 785.8
Adjusted return on sales (non-GAAP measure) 20.0% 20.8% 20.2% 19.7% 20.2%
Adjusted operating income (non-GAAP measure) $ 162.2 $ 200.0 $ 2133 § 2103 $ 785.8
Depreciation 13.8 14.4 16.8 15.7 60.7
Adjusted EBITDA (non-GAAP measure) $ 176.0 $ 2144 $ 230.1 $ 2260 $ 846.5
Net income from continuing operations $ 87.0 $ 106.7 $ 119.0 $ 115.8 $ 428.5
Adjustments to operating income 32.2 43.3 47.0 46.5 169.0
Pension and other post-retirement mark-to-market gain - - - (12.9) (12.9)
Income tax adjustments (7.1) 9.4) (16.8) (1.3) (33.8)
Adjusted net income from continuing operations (non-GAAP measure) $ 1121 $ 140.6 $ 149.2 § 148.1 $ 550.8
Diluted earnings per ordinary share
Diluted earnings per ordinary share $ 052 $ 065 $ 073 $ 071 $ 2.60
Adjustments 0.15 0.21 0.18 0.19 0.75
Adjusted diluted earnings per ordinary share from continuing $ 067 $ 0.86 $ 091 $ 0.90 $ 3.35

operations (non-GAAP measure)
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