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Safe Harbor Statement
Safe Harbor Statement

Certain statements contained herein, regarding matters that are not historical facts, may be forward-looking statements (as defined in the Private Securities Litigation Reform Act of 1995). Such forward-
looking statements include statements regarding management’s intentions, plans, beliefs, expectations or forecasts for the future, including, among other things, future operating results and financial 
performance, product development and launches, integration strategies and resulting cost reduction, market position and business strategy. Words such as “may,” “will,” “could,” “expect,” “plan,” 
“anticipate,” “intend,” “believe,” “estimate,” “assume,” “continue,” and similar words are intended to identify estimates and forward-looking statements.

The reader is cautioned not to rely on these forward-looking statements. These forward-looking statements are based on current expectations of future events. If the underlying assumptions prove 
inaccurate or known or unknown risks or uncertainties materialize, actual results could vary materially from the expectations and projections of Amneal Pharmaceuticals, Inc. (the “Company”). Such risks 
and uncertainties include, but are not limited to: the risk that our goodwill may become impaired, which could adversely affect our financial condition and results of operations, our ability to integrate the 
operations of Amneal Pharmaceuticals LLC and Impax Laboratories, LLC pursuant to the business combination completed on May 4, 2018, and our ability to realize the anticipated synergies and other 
benefits of the combination; our ability to successfully develop and commercialize new products; our ability to obtain exclusive marketing rights for our products and to introduce products on a timely 
basis; the competition we face in the pharmaceutical industry from brand and generic drug product companies, and the impact of that competition on our ability to set prices; our ability to manage our 
growth; our dependence on the sales of a limited number of products for a substantial portion of our total revenues; the risk of product liability and other claims against us by consumers and other third 
parties; risks related to changes in the regulatory environment, including United States federal and state laws related to healthcare fraud abuse and health information privacy and security and changes 
in such laws; changes to FDA product approval requirements; risks related to federal regulation of arrangements between manufacturers of branded and generic products; the impact of healthcare 
reform and changes in coverage and reimbursement levels by governmental authorities and other third-party payers; the continuing trend of consolidation of certain customer groups; our reliance on 
certain licenses to proprietary technologies from time to time; our dependence on third party suppliers and distributors for raw materials for our products and certain finished goods; the impact of global 
economic conditions; our dependence on third party agreements for a portion of our product offerings; our ability to make acquisitions of or investments in complementary businesses and products on 
advantageous terms; legal, regulatory and legislative efforts by our brand competitors to deter competition from our generic alternatives; the significant amount of resources we expend on research and 
development; our substantial amount of indebtedness and our ability to generate sufficient cash to service our indebtedness in the future, and the impact of interest rate fluctuations on such 
indebtedness; the high concentration of ownership of our Class A Common Stock and the fact that we are controlled by a group of stockholders. A further list and descriptions of these risks, uncertainties 
and other factors can be found in the Company’s most recently filed Annual Report on Form 10-K for the fiscal year ended December 31, 2018, as supplemented by any subsequently filed Quarterly 
Reports on Form 10-Q. Copies of these filings are available online at www.sec.gov, www.amneal.com or on request from the Company.

Forward-looking statements included herein speak only as of the date hereof and we undertake no obligation to revise or update such statements to reflect the occurrence of events or circumstances 
after the date hereof.
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Non-GAAP Financial Measures
This presentation includes certain Non-GAAP financial measures, including adjusted EBITDA, adjusted net income, adjusted net income per diluted share, adjusted gross profit,  adjusted gross margin, 
and adjusted operating income, which are intended as supplemental measures of the Company’s performance that are not required by or presented in accordance with GAAP.  In addition, this 
presentation includes these Non-GAAP measures and our reported results on a Non-GAAP combined basis to include the historical results of Impax and Gemini, not adjusted for financing or acquisition 
accounting impacts of the combination, as if the transaction closing dates had occurred on the first day of all periods presented herein.  Management uses these Non-GAAP historical and combined 
measures internally to evaluate and manage the Company’s operations and to better understand its business because they facilitate a comparative assessment of the Company's operating performance 
relative to its performance based on results calculated under GAAP.  These Non-GAAP measures also isolate the effects of some items that vary from period to period without any correlation to core 
operating performance and eliminate certain charges that management believes do not reflect the Company's operations and underlying operational performance. The compensation committee of the 
Company’s board of directors also uses certain of these measures to evaluate management's performance and set its compensation. The Company believes that these Non-GAAP measures also 
provide useful information to investors regarding certain financial and business trends relating to the Company’s financial condition and operating results, and doing so on a combined basis facilitates an 
evaluation of the financial performance of the Company and its operations on a consistent basis. Providing this information therefore allows investors to make independent assessments of the 
Company’s financial performance, results of operation and trends while viewing the information through the eyes of management. 

All combined business results presented in this presentation are not prepared in accordance with Article 11 of Regulation S-X.  Adjusted gross profit is calculated as total revenues less adjusted cost of 
goods sold. Adjusted gross margin is calculated as adjusted gross profit divided by total revenues. The calculation of Non-GAAP adjusted diluted earnings per share assumes the conversion of all 
outstanding shares of Class B Common Stock to shares of Class A Common Stock. 

These Non-GAAP measures are subject to limitations. The Non-GAAP measures presented in this presentation may not be comparable to similarly titled measures used by other companies because 
other companies may not calculate one or more in the same manner. Additionally, the Non-GAAP performance measures exclude significant expenses and income that are required by GAAP to be 
recorded in the Company’s financial statements; do not reflect changes in, or cash requirements for, working capital needs; and do not reflect interest expense, or the requirements necessary to service 
interest or principal payments on debt. Further, the combined results may not represent what our combined results of operations and financial position would have been had the transactions occurred on 
the dates indicated, nor are they intended to project our combined results of operations or financial position for any future period. To compensate for these limitations, management presents and 
considers these Non-GAAP measures in conjunction with the Company’s GAAP results; no Non-GAAP measure should be considered in isolation from or as alternatives to net income, diluted earnings 
per share or any other measure determined in accordance with GAAP. Readers should review the reconciliations included in this Appendix to the presentation, and should not rely on any single financial 
measure to evaluate the Company’s business.

Net debt and gross debt are non-GAAP measures. Management uses net debt and gross debt as several of the means by which it assesses financial leverage, and they are therefore useful to investors 
in evaluating the Company’s business and financial position using the same tools as management. Net debt and gross debt are also useful to investors because they are often used by securities 
analysts and other interested parties in evaluating the Company. Net debt and gross debt do however have  limitations and should not be considered as alternatives to or in isolation from current portion 
of long-term debt, net, long-term-debt, net or any other measure calculated in accordance with GAAP. Additionally, other companies, including those in the Company’s industry, may not use net debt or 
gross debt in the same way or may calculate it differently than as presented herein. 

A reconciliation of each Non-GAAP measure to the most directly comparable GAAP measure is set forth in the appendix to this presentation.
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Agenda

1 Strategic Priorities
Chirag and Chintu Patel, Co-CEOs

2 Q3 Financial Results & Guidance
Todd Branning, SVP & CFO

3 Closing Remarks 
Chirag Patel, Co-CEO

4 Q&A
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Strategic 
Priorities Chirag and 

Chintu Patel
Co-CEOs
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• Delivered on promise to thoroughly evaluate business 
o Made progress in three months; majority of review complete
o Strong conviction & enthusiasm for the future

• 2019 is a transition year
o Amneal’s strengths far outweigh weaknesses 
o Strategically adapting business to get ahead of the curve as market 

continues to evolve
o Platform & capabilities in place to drive transformation

• Clear path to growth in 2020 & beyond
o Identified root causes of underperformance 
o Developed & started implementing strategies to reinvigorate the 

business 
o Already seeing results

Where We Are Today

Focused on reinvigorating the business – the right way and 
for the long term
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• Maximizing base business portfolio of 225+ products & track record 

• Improving gross margin 

o Increasing plant utilization 
o Streamlining inventory & supply chain management
o Improving gross-to-net sales conversion
o Right-sizing OpEx

• Refocusing R&D efforts to better leverage strong assets

• Ensuring new product launch preparedness and execution

• Continuing to invest in and grow Specialty franchise

• Utilizing M&A and business development activities to augment organic 
growth

Path to Growth: 2020 & Beyond

Implementing tactical plan to drive higher revenue & 
profitability
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• Utilizing customer relationships to add incremental base 
business
o Identified ~25% of ~225 marketed commercial products in which 

we can win new business & drive volumes
o Won new awards for 20 base business products that will be 

incremental in 2020
o 30+ other product opportunities in the works

• Volume growth improves top-line & gross margins 
o Manufacturing overhead spread over more products

Revitalizing the Base Business

Expect to deliver value & volume growth for 2020 across 
many dosage forms
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• Driving higher plant utilization
o Winning more base business to fill manufacturing footprint
o Launching new, high-value products 

• Working to streamline inventory & supply chain management
o Driving precision in inventory management to reduce inventory 

obsolescence charges & backorders
o Developing centralized intelligence database
o Minimizing “Failure to Supply” penalties
o Meeting increased demand for injectables & driving recovery in 

inventory levels
o Becoming a more valuable partner for customers

Improving Gross Margins

Targeting a return to 40%+ Generics segment gross margins
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31%

17%

13%

12%

9%

7%

5%

3%

2%

1%

IR Tablet

Injectable

ER Tablet

Oral Liquid

Capsule/Soft Gel

Topical

Ophthalmic

Transdermal

Transmucosal

Nasal Spray

ANDAs Submitted (Pending +TA): 95

R&D Pipeline: 
Shifting to Complex & Differentiated Dosage Forms

Development Pipeline:  80 projects

26% solid dose, 74% other dosage forms50% solid dose, 50% other dosage forms 

26%

16%

13%

11%

10%

10%

8%

3%

3%

1%

Injectable

IR Tablets / Soft Gels

Ophthalmics

Liquids

MR Tablets

Topicals

Inhalation

Transdermal

Nasal Spray

Otic
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• Optimizing R&D spend to drive growth
o Targeting ~15-17 ANDA filings in 2019; 25-30 in 2020
o Leveraging infrastructure & asset base
o Shifting product selection & channel focus away from commodity 

generics
o Expect meaningful volume growth in transdermal, oral liquids and 

injectables

• Meeting Demand of faster-paced growth in injectables
o Expanding capacity in of injectables facility
o Adding new ophthalmic & vial line

Refocusing R&D Efforts

Targeting ~15 complex product launches over next 
18-24 months
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• Focusing on complex & Specialty to drive top-line growth & 
operating cash flow   
o R&D and tech ops teams implemented enhancements to improve 

speed-to-market 

o Delivered 10 successful new product launches since early August, 

o Continuing to focus on injectables

Overhauling Product Launch Strategy

Expect continued momentum with potential key 
launches in Q4
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• Strategically building branded business with disciplined & cost-
effective approach

• Executing on IPX203 development program & focusing on world-class 
CNS and endocrinology platforms

• New licensing agreement with Kashiv BioSciences for Exclusive U.S. 
rights for development & commercialization of K127 (pyridostigmine) 

• Expansion of Specialty Sales capabilities
• Investment Criteria for Specialty New Product Development

• Orphan drug or other niche therapeutic area
• Moderate R&D investment, clinical timeline and approval risk
• Leverage existing commercial infrastructure or require incremental new 

sales and marketing resources
• Goal to build a pipeline of 5-6 development stage assets over next 24-

36 months – starting with “singles and doubles”

Growing the Specialty Business

Focused on capturing Specialty pipeline opportunities & 
growing topline
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Evaluating External Opportunities 

• Potential for accelerating growth in Generics & Specialty
o Transformative M&A 
o New distribution channels & key international markets
o Smaller transactions
o 505(b)(2) opportunities & sterile manufacturing opportunities 

in U.S. to capture compelling ROI

Disciplined & strategic approach to M&A
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Financial 
Review Todd 

Branning
SVP & CFO



16

Q3 2019 Results

Revenue and Gross Margin decline due to:
 New competition on key generic products and supply constraints on 

a few products including Epinephrine Auto-Injector
 Sale of international businesses
 Loss of exclusivity of Albenza®
 Launch of Levothyroxine
 25 new generic products launched first nine months 2019
 Gross Margin impacted by product sales mix, generic price erosion, 

unfavorable manufacturing variances and inventory obsolescence 
charges 

R&D and SG&A favorably impacted by: 
 Lower operating expenses due to cost synergies from the 

combination with Impax and controlled spending  

Focused on eliminating core inefficiencies and 
streamlining operations

- Improving manufacturing utilization and revenue -

Variance

$ millions

Q3 
2019

Q3
2018

Q2 
2019 YOY Sequential

Net Revenue $378 $476 $405 (21%) (7%)

Gross Margin 40% 55% 43% (1495)bps (259)bps

R&D Expense $39 $47 $42 (17%) (8%)

SG&A Expense $55 $67 $55 (16%) 3%

EBITDA $71 $163 $92 (56%) (23%)

Diluted EPS $0.04 $0.27 $0.09 (85%) (56%)

Adjusted Results(1)

(1) See the Non-GAAP Financial Measures page of this presentation for a discussion of these Non-GAAP measures and the Appendix to this presentation for a reconciliation thereof to the most directly comparable GAAP measures.
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 YOY decrease: new competition on key products 
including  Yuvafem®, Aspirin-Dipyridamole and 
Diclofenac Gel, Epinephrine Auto-Injector supply 
constraints, sale of International businesses and 
reclass of Oxymorphone HCI ($17MM) to Specialty 
segment, partially offset by sales of Levothyroxine, 
new launches in 2019 ($19MM) and higher sales of 
Triamcinolone Acetonide injection

 Sequential decrease: reclass of Oxymorphone HCI 
to Specialty segment, new competition, limited 
Oxycodone inventory under third-party contract,  
partially offset by new launches

Generics Segment
Adjusted Results(1)

$391
$335

$291

Q3 18 Q2 19 Q3 19

Net Revenue

 YOY and sequential decreases: impact of 
competition, product sales mix and unfavorable 
manufacturing variances, partially offset by lower 
failure to supply penalties

 Significant attention on margin improvement: more 
efficient plant capacity utilization and restructuring 
cost savings

 Year-over-year and sequential decreases: lower 
revenue, gross margin compression and reclass of 
Oxymorphone HCI to Specialty segment, partially 
offset by reduced operating expenses

50%

34% 30%

Q3 18 Q2 19 Q3 19

Gross Margin

$131

$65

$40

Q3 18 Q2 19 Q3 19

Operating Income

$ millions

(1) See the Non-GAAP Financial Measures page of this presentation for a discussion of these Non-GAAP measures and the Appendix to this presentation for a reconciliation thereof to the most directly comparable GAAP measures.
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 Year-over-year increase: higher sales of Unithroid® 
and Rytary®, and reclassification of Oxymorphone 
HCI, lower sales of Albenza® due to loss of 
exclusivity in Q3 2018 and lower sales of Zomig®

 Sequential increase: reclassification of 
Oxymorphone HCI ($17MM) from Generics 
segment, higher sales of Unithroid and Rytary, 
lower sales of Albenza

Specialty Segment

(1) See the Non-GAAP Financial Measures page of this presentation for a discussion of these Non-GAAP measures and the Appendix to this presentation for a reconciliation thereof to the most directly comparable GAAP measures.

Adjusted Results(1)

$85

$70

$87

Q3 18 Q2 19 Q3 19

Net Revenue

 Year-over-year and sequential decrease: primarily 
significant reduction in sales of higher-margin 
Albenza and the addition of lower margin 
Oxymorphone HCI 

 Year-over-year decrease: primarily due to loss of 
exclusivity of Albenza, higher managed care 
rebates and Medicare coverage gap liability, 
partially offset by addition of Oxymorphone HCI 

 Sequential increase: primarily product mix offset by 
higher rebates and coverage gap liability for timing 
of claims

79% 82%
74%

Q3 18 Q2 19 Q3 19

Gross Margin

$44
$39 $41

Q3 18 Q2 19 Q3 19

Operating Income

$ millions
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Cash Flow and Balance Sheet Information

(1) Current portion of long-term debt, net and long-term debt, net
(2) Gross debt = Current portion and long-term debt. See the Non-GAAP Financial Measures page of this presentation for a discussion of these Non-GAAP measures and the Appendix to this presentation for a 
reconciliation thereof to the most directly comparable GAAP measures.
(3) Net debt = Current portion and long-term debt less cash and cash equivalents. See the Non-GAAP Financial Measures page of this presentation for a discussion of these Non-GAAP measures and the Appendix to 
this presentation for a reconciliation thereof to the most directly comparable GAAP measures.
(4) Includes, but is not limited to, debt payments and one-time expenses.
(5) Includes restricted cash.

$57

$217

$495

$301

$41 $43 $23

Sales 
collections

Cap-exOpening cash
June 30

CSV of 
life insurance

policy

Operating 
cash 

expenses

Interest Other(4) Ending cash
September 30

$ millions

 $160 million increase in cash during Q3 

 Generated positive cash flow from operations of $140 million in Q3 driven by improvements in working capital including sales collections

 Executed interest rate swap: Current savings of approximately $8 million annually

 Leverage ratios increased due to lower LTM Adjusted EBITDA (2)(3)

‒ Sufficient cash flow to fund debt payments and invest in internal / external growth initiatives  

$ millions Q3 2019 Q2 2019 Change

Cash and cash equivalents(5) $217 $57 $160

Accounts receivable $518 $635 ($117)

Current portion and long-term debt(1) $2,636 $2,641 ($5)

Cash flow from operations $140 $21

Gross Debt to LTM Adjusted EBITDA(2) 5.7x 4.8x

Net Debt to LTM Adjusted EBITDA(3) 5.2x 4.7x

$13
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Revised 2019 Financial Guidance(1)

Prior Updated 

Adjusted Gross Margin 47% - 50% Approximately 43%

Adjusted R&D as a % of net revenues 9.5% - 10.5% No change

Adjusted SG&A as a % of net revenues 14% - 15% No change

Adjusted EBITDA $425 million - $475 million Approximately $345 million

Adjusted Diluted EPS $0.52 - $0.62 Approximately $0.31

Adjusted Tax Rate 19% - 21% No change

Capital Expenditures $65 million - $85 million $55 million - $65 million

Weighted Average Diluted Shares Outstanding(2) Approximately 300 million No change

(1) Amneal’s full year 2019 estimates are based on management's current expectations, including with respect to prescription trends, pricing levels, inventory levels, and the anticipated timing of future product 
launches and events. The Company cannot provide a reconciliation between Non-GAAP projections and the most directly comparable GAAP measures without unreasonable efforts because it is unable to 
predict with reasonable certainty the ultimate outcome of certain significant items required for the reconciliation. The items include, but are not limited to, acquisition-related expenses, restructuring expenses, 
asset impairments and certain and other gains and losses. These items are uncertain, depend on various factors, and could have a material impact on U.S. GAAP reported results for 2019. 
(2) Under the if-converted method, weighted average diluted shares outstanding consists of Class A and Class B shares. See the Non-GAAP Financial Measures page of this presentation of these Non-GAAP 
measures.



Q&A



22

Appendix:
Non-GAAP 
Reconciliations
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Reconciliation of Non-GAAP Combined Revenue
(Unaudited: In thousands)

Three months ended September 30, 

2019 2018
Net revenue:

Generics $ 291,021 $ 391,175
Specialty 87,262 85,312

Total net revenue $               378,283 476,487

Three months ended June 30,

2019

$ 335,064
69,578

$                                            404,642
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Reconciliation of Net (Loss) Income to EBITDA and Combined 
Adjusted EBITDA (Unaudited: In thousands)

Three months ended September 30,
2019 2018

Net (loss) income $ (363,392) $ 17,465 
Adjusted to add (deduct):

Interest expense, net 42,209 43,018 
Income tax expense 389,668 5,109 
Depreciation and amortization 53,358 43,013 

EBITDA (Non-GAAP) $ 121,843 $ 108,605 
Adjusted to add (deduct):

Gain from reduction of tax receivable agreement liability (4)
$ (192,844) $ —

Stock-based compensation expense 6,095 3,590 
Acquisition and site closure expenses (6)

11,230 20,816 
Restructuring and other charges (8)

20,937 (2,156)
Inventory related charges (5)

(2,038) 12,386 
Charges related to legal matters, net (10)

15,000 2,589 
Asset impairment charges (7)

79,547 8,541 
Foreign exchange loss 12,531 5,137 
Loss on sale of international businesses (11)

— 2,812 
Other (1,387) 597 

Adjusted EBITDA (Non-GAAP) $ 70,914 $ 162,917 

Three months ended 
June 30,

2019
Net loss $ (50,526)
Adjusted to add (deduct):

Interest expense, net 43,886
Income tax (benefit) expense (5,701)
Depreciation and amortization 50,706

EBITDA (Non-GAAP) $ 38,365

Adjusted to add (deduct):
Stock-based compensation expense $ 6,224

Acquisition and site closure expenses 19,056
Restructuring and other charges 2,835
Loss on extinguishment of debt —
Inventory related charges 21,443
Loss on sale of assets —
Asset impairment charges 4,408
Foreign exchange (gain) loss (8,311)

Loss on sale of international businesses 1,888
R&D milestone payments 5,614
Other 559

Adjusted EBITDA (Non-GAAP) $ 92,081
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Reconciliation of Net (Loss) Income to EBITDA and Combined 
Adjusted EBITDA

(Unaudited: In thousands)
Three months ended 

December 31,

2018
Net (loss) $ (20,330)
Adjusted to add (deduct):

Interest expense, net 42,880
Income tax expense (benefit) 5,524
Depreciation and amortization 47,494

EBITDA (Non-GAAP) $ 75,568

Adjusted to add (deduct):
Stock-based compensation expense $ 3,606

Acquisition and site closure expenses 28,966

Restructuring and asset-related charges 14,104
Inventory related charges 9,317

Litigation, settlements and related charges (497)
Asset impairment charges 39,119
Amortization of upfront payment 10,423
Foreign exchange gain (2,817)

Loss on sale of international operations 146
R&D milestone payments 5,300
Other 3,412

Adjusted EBITDA (Non-GAAP) $ 186,647

Three months 
ended March 31,

2019
Net (loss) income $ (124,752)
Adjusted to add (deduct):

Interest expense, net 43,281
Income tax (benefit) expense (8,428)
Depreciation and amortization 48,868

EBITDA (Non-GAAP) $ (41,031)

Adjusted to add (deduct):
Stock-based compensation expense $ 4,347

Acquisition and site closure expenses 28,202
Restructuring and other charges 6,161
Inventory related charges 334

Litigation, settlements and related charges —
Asset impairment charges 76,600
Amortization of upfront payment 36,393
Foreign exchange loss (gain) 5,464

Gain on sale of international business (8,818)
R&D milestone payments 4,315
Other —

Adjusted EBITDA (Non-GAAP) $ 111,967
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Gross Debt and Net Debt to Combined Adjusted EBITDA

($ in thousands) Last Twelve Months Last Twelve Months
September 30, 2019 June 30, 2019

Current portion of long-term debt, net $                21,468 $                21,445 

Long-term Debt , net 2,614,412 2,619,788 

Cash and cash equivalents and restricted cash 217,058 57,022 

Net debt 2,418,822 2,584,211 

Combined Adjusted EBITDA

Q3 2018 162,917 

Q4 2018 186,647 186,647 

Q1 2019 111,967 111,967 

Q2 2019 92,081 92,081

Q3 2019 70,914

LTM (last 12 months) $461,609              $553,612              

Gross debt to LTM Adjusted EBITDA 5.7 4.8

Net debt to LTM Adjusted EBITDA 5.2 4.7
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Reconciliation of Net (Loss) Income to Combined Adjusted Net 
Income and Calculation of Adjusted Diluted EPS

(Unaudited; In thousands, except per share amounts)

(1) Utilizes weighted average diluted shares outstanding of 298,957, which consists of Class A, Class B & Class B-1 shares.

Three months ended September 30,
2019 2018

Net (loss) income $                (363,392) $                    17,465 
Adjusted to add (deduct):

Non-cash interest 1,631 1,452 
GAAP Income tax expense 389,668 5,109 
Gain from reduction of tax receivable agreement liability (192,844) —
Amortization 38,015 25,655 
Stock-based compensation expense 6,095 3,590 
Acquisition and site closure expenses 11,230 20,816 
Restructuring and other charges 20,937 (2,156)
Inventory related charges (2,038) 12,386 
Charges related to legal matters, net 15,000 2,589 
Asset impairment charges 79,547 8,541 
Foreign exchange loss 12,531 5,137 
Loss on sale of international business — 2,812 
Other (1,387) 597 
Income tax at 21% (3,149) (21,839)
Net income attributable to NCI not associated with our Class B 
shares (91) (53)

Adjusted net income (Non-GAAP) $                    11,753 $                    82,101 
Adjusted diluted EPS (Non-GAAP)(1)

$                        0.04 $                        0.27 

Three months ended June 30,
2019

Net loss $ (50,526)
Adjusted to add (deduct):

Non-cash interest 1,617
GAAP Income tax (benefit) expense (5,701)
Amortization 34,796
Stock-based compensation expense 6,224

Acquisition and site closure expenses 19,056
Restructuring and other charges 2,835
Loss on extinguishment of debt —
Inventory related charges 21,443
Loss on sale of assets —
Asset impairment charges 4,408
Foreign exchange (gain) loss (8,311)

Loss on sale of international business 1,888
R&D milestone payments 5,614
Other 491
Income tax at 21% (7,104)
Net income attributable to NCI not associated with our 
Class B shares 

(61)

Adjusted net income (Non-GAAP) $ 26,669

Adjusted diluted EPS
(Non-GAAP)(1) $ 0.09
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Reconciliation of Generics Operating Income to Generics 
Combined Operating Income

(Unaudited; In thousands)

(1) Adjusted gross profit is calculated as combined net revenue less adjusted cost of goods sold.  See Non-GAAP reconciliations below for calculation of adjusted cost of goods sold.
(2) Adjusted gross margin is calculated as adjusted gross profit divided by combined net revenue.

Three months ended September 30, 
2019 2018

Net revenue - Generics $                  291,021 $                  391,175 
Cost of goods sold 217,773 230,051 
Cost of goods sold impairment charges 49,115 7,815 

Gross profit 24,133 153,309 
Selling, general, and administrative 14,256 21,030 
Research and development 34,316 38,347 
In-process research and development impairment charges 23,382 650 
Restructuring and other charges 14,702 (2,885)
Charges (gains) related to legal matters, net 14,750 —
Intellectual property legal development expenses 2,586 3,929 
Acquisition, integration and transaction related expenses 502 —

Operating (loss) income $                  (80,361) $                    92,238 

Gross margin 8.3% 39.2%
Adjusted gross profit (Non-GAAP) (1)

$                    86,789 $                  194,368 
Adjusted gross margin (Non-GAAP) (2)

29.8% 49.7%
Adjusted operating income (Non-GAAP) $                    39,693 $                  131,449 

Three months ended June 30,

2019
Net revenue - Generics $ 335,064
Cost of goods sold 263,423
Cost of goods sold impairment charges 3,012

Gross profit 68,629
Selling, general, and administrative 14,379
Research and development 45,448
Restructuring and other charges 418
Legal settlement gains —

Intellectual property legal development expenses 2,511

Acquisition, integration and transaction related expenses 987
Operating income (loss) $ 4,886

Gross margin 20.5
Adjusted gross profit (Non-GAAP)(1) $ 115,434
Adjusted gross margin (Non-GAAP)(2) 34.5

Adjusted operating income (Non-GAAP)
$ 64,748
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Reconciliation of Generics Cost of Goods Sold to Generics 
Combined Adjusted Cost of Goods Sold

(Unaudited; In thousands)

Three months ended June 30,

2019
Cost of goods sold $ 263,423

Cost of goods sold impairment charges 3,012

Adjusted to deduct (add):

Amortization 14,636

Inventory related charges 21,443

Acquisition and site closure expenses 6,969

Asset impairment charges 3,012

Stock-based compensation expense 813

Other (68)

Adjusted cost of goods sold (Non-GAAP) $ 219,630

Three months ended September 30,
2019 2018

Cost of goods sold
$ 217,773 $ 230,051 

Cost of goods sold impairment charges 49,115 7,815 
Adjusted to deduct (add):

Amortization
10,912 6,107 

Inventory related charges (5)

(2,038) 11,426 
Acquisition and site closure expenses (6)

3,956 15,235 
Asset impairment charges (7)

49,115 7,891 
Stock-based compensation expense

711 400 
Adjusted cost of goods sold (Non-GAAP)

$ 204,232 $ 196,807 
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Reconciliation of Generics Operating (Loss) Income to 
Generics Combined Adjusted Operating Income

(Unaudited; In thousands)

Three months ended June 30,

2019
Operating income (loss) $ 4,886
Adjusted to add (deduct):

Acquisition and site closure expenses(8) 10,885
Amortization 14,636
Inventory related charges 21,443
Stock-based compensation expense 3,875
Asset impairment charges 3,059
Restructuring and other charges 418
R&D milestone payment 5,614
Other (68

Adjusted operating income (Non-GAAP) $ 64,748

Three months ended September 30, 
2019 2018

Operating (loss) income
$ (80,361) $ 92,238 

Adjusted to add (deduct):
Acquisition and site closure expenses 5,941 15,235 
Amortization 10,912 6,107 
Inventory related charges (2,038) 11,426 
Stock-based compensation expense 3,982 1,201 
Asset impairment charges 72,530 8,541 
Restructuring and other charges 14,702 (2,885)
Charges (gains) related to legal matters 15,000 —
Other (975) (414)

Adjusted operating income (Non-GAAP) $ 39,693 $ 131,449 
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Reconciliation of Specialty Operating Income to Specialty 
Combined Operating Income

(Unaudited; In thousands)

(1) Adjusted gross profit is calculated as combined net revenue less adjusted cost of goods sold.  See Non-GAAP reconciliations below for calculation of adjusted cost of goods sold.
(2) Adjusted gross margin is calculated as adjusted gross profit divided by combined net revenue.

Three months ended June 30,

2019
Net revenue - Specialty:

Rytary® $ 33,000
Unithroid® 8,904
Zomig® 14,427
All other specialty products 13,247

Total net revenue - Specialty 69,578
Cost of goods sold 32,958

Gross profit 36,620
Selling, general, and administrative 16,150
Research and development 2,568

Intellectual property legal development expenses —
Restructuring and other charges —

Acquisition, integration and transaction related expenses
1,366

Operating income $ 16,536

Gross margin 52.6 %
Adjusted gross profit (Non-GAAP)(1) $ 56,780
Adjusted gross margin (Non-GAAP)(2) 81.6 %

Adjusted operating income (Non-GAAP)
$ 39,313

Three months ended September 30, 
2019 2018

Net revenue - Specialty:
Rytary® $                    33,710 $                    33,073 
Unithroid® 10,155 7,829 
Zomig® 13,971 15,445 
All other specialty products 29,426 28,965 

Total net revenue - Specialty 87,262 85,312 
Cost of goods sold 49,944 38,516 
Cost of goods sold impairment charges 7,017 —

Gross profit 30,301 46,796 
Selling, general, and administrative 20,228 19,716 
Research and development 3,809 4,002 
Intellectual property legal development expenses — 472 
Restructuring and other charges 213 (27)
Acquisition, integration and transaction related expenses 2,455 —

Operating income $                      3,596 $                    22,633 

Gross margin 34.7% 54.9%
Adjusted gross profit (Non-GAAP) (1)

$                    64,421 $                    67,304 
Adjusted gross margin (Non-GAAP) (2)

73.8% 78.9%
Adjusted operating income (Non-GAAP) $                    40,907 $                    43,589 
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Reconciliation of Specialty Cost of Goods Sold to Specialty 
Combined Adjusted Cost of Goods Sold

(Unaudited; In thousands)

Three months ended June 30, 

2019
Cost of goods sold $ 32,958
Adjusted to deduct:

Amortization 20,160
Inventory related charges —

Adjusted cost of goods sold (Non-GAAP) $ 12,798

Three months ended September 30,
2019 2018

Cost of goods sold $ 49,944 $ 38,516 
Cost of goods sold impairment charges 7,017 —
Adjusted to deduct:

Amortization 27,103 19,548 
Asset impairment charges 7,017 —
Inventory related charges — 960 

Adjusted cost of goods sold (Non-GAAP) $ 22,841 $ 18,008 
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Reconciliation of Specialty Operating (Loss) Income to 
Specialty Combined Adjusted Operating Income

(Unaudited; In thousands)

Three months ended June 30, 

2019
Operating income $ 16,536
Adjusted to add:

Amortization 20,160
Inventory related charges —
Acquisition and site closure expenses 2,251
Stock-based compensation expense 366
Restructuring and other charges —

Adjusted operating income (Non-GAAP) $ 39,313

Three months ended September 30,
2019 2018

Operating income $ 3,596 $ 22,633 
Adjusted to add:

Amortization 27,103 19,548 
Inventory related charges — 960 
Acquisition and site closure expenses 2,522 —
Stock-based compensation expense 456 —
Restructuring and other charges 213 (26)
Asset impairment charges 7,017 —
Other — 474 

Adjusted operating income (Non-GAAP) $ 40,907 $ 43,589 
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Reconciliation of SG&A to Combined Adjusted SG&A
(Unaudited; In thousands)

Three months ended 
September 30, 2019

Three months ended 
September 30, 2018

Three months ended 
June 30, 2019

Selling, general and administrative $                     63,797 $                     75,486 $                     67,281 

Adjusted to deduct:
Stock-based compensation expense 4,692 2,836 4,539 
Acquisition and site closure expenses 3,081 5,581 6,121 

Asset impairment charge 32 — 1,397 
Other (617) 59 —

Adjusted selling, general and administrative $                     56,609 $                     67,010 $                     55,224 
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Reconciliation of Research and Development to Combined 
Adjusted Research and Development

(Unaudited; In thousands)

Three months ended 
September 30, 2019

Three months ended 
September 30, 2018

Three months ended 
June 30, 2019

Research and development $                        38,125 $                  42,349 $                  48,016 

IPR&D impairment charges 23,382 650 —

Intellectual property legal development expenses 2,586 4,401 2,511 

Adjusted to (add) deduct:
Stock-based compensation expense 694 354 870 
Acquisition and site closure expenses 1,062 — 1,609 
R&D milestone payments — — 5,614 

Asset impairment charges 23,382 650 —
Other — (414) —

Adjusted research and development $                        38,955 $                  46,810 $                  42,434 
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