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Making earlier cancer detection 
a routine part of medical care
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This presentation contains forward-looking statements concerning our expectations, anticipations, intentions, beliefs or strategies regarding the 
future. These forward-looking statements are based on assumptions that we have made as of the date hereof and are subject to known and 
unknown risks and uncertainties that could cause actual results, conditions and events to differ materially from those anticipated. Therefore, you 
should not place undue reliance on forward-looking statements. Examples of forward-looking statements include, among others, statements we 
make regarding expected future operating results; expectations for development of new or improved products and services; our strategies, 
positioning, resources, capabilities and expectations for future events or performance; and the anticipated benefits of our acquisitions, including 
estimated synergies and other financial impacts. 

In addition to the company's financial results determined in accordance with U.S. GAAP, the company provides non-GAAP measures that it 
determines to be useful in evaluating its operating performance. The company presents EBITDA, adjusted EBITDA, non-GAAP gross margin, non-
GAAP gross profit, and normalized and constant currency growth rates in revenue. This presentation includes certain of these measures. 
Management believes that presentation of operating results using non-GAAP financial measures provides useful supplemental information to 
investors and facilitates the analysis of the Company’s core operating results and comparison of operating results across reporting periods. 
Management also uses non-GAAP financial measures to establish budgets and to manage the Company’s business. Please refer to our fourth 
quarter 2022 earnings release for discussion of non-GAAP financial measures and reconciliations to GAAP financial measures. Information 
reconciling forward-looking non-GAAP measures to U.S. GAAP measures is not available without unreasonable effort. 

Safe harbor and non-GAAP disclosures
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#1
cancer is the #1 cause of 

death under age 85

Source: Centers for Disease Control and Prevention
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Exact Sciences helps detect cancer earlier and 
provide smarter answers at every step

HEREDITARY 
TESTING SCREENING

RECURRENCE 
TESTING

EARLY-STAGE 
THERAPY 

LATE-STAGE 
THERAPY

EXPECTED 2023
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150K
new U.S. diagnoses

53K
U.S. deaths

Source: American Cancer Society Cancer Facts & Figures 2021, U.S. Census data, 
Division of Cancer Prevention and Control, Centers for Disease Control and Prevention (2021), 
Fisher D et al., ASCO Gastrointestinal Cancers Symposium abstract (2022), Exact Sciences estimates
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Addressing the persistent colorectal cancer problem

5

60M+
people unscreened

ages 45-85
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*For stage I and II cancers; 
92% sensitivity overall, 87% specificity
Source: Imperiale TF et al., N Engl J Med (2014)
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Cologuard is an innovative solution

94%
early-stage cancer 
sensitivity*

42%
precancer 
sensitivity

Easy to use

Non-invasive

24/7 support

No sedation

No time off work

No preparation
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Cologuard revenue per field call

Cologuard is becoming the preferred screening choice, supported 
by the most powerful commercial team in cancer diagnostics

10M+
total people screened

1M+
field calls each year

15B+
advertisement views each year 
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Source: Sparano et al., N Engl J Med (2018); Geyer et al., NPJ Breast Cancer (2018)

Using genomic information to 
personalize breast cancer treatment

4% <1%

Range: 0-100
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revenue since launch

Note: chart includes revenue from Oncotype DX Breast Recurrence Score test only

Oncotype DX is standard of care
in early-stage breast cancer treatment 

$601M
2022 Precision Oncology revenue 

1.7M+
people tested

98%
of U.S. oncologists have ordered

20222006 2010 2014 2018
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Powering better treatment decisions specific to each patient

HEREDITARY 
TESTING

RECURRENCE 
TESTING

EARLY-STAGE 
THERAPY 

LATE-STAGE 
THERAPY

EXPECTED 2023

c u m u l a t i v e  p a t i e n t s  t e s t e d

1 , 7 5 9 , 2 1 1
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Provide a seamless 

experience for customers

Invest in 

world-class talent 

dedicated to fighting

cancer

Offer tests that impact 

decision-making

Increase access 

& drive adoption

Generate rock-solid 

clinical evidence

Drive profitable 

revenue

The Exact Sciences platform enables sustainable revenue 
growth and profitability improvement over time
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Best Workplaces
in BiopharmaTM

Best-in-State 
Employer

EXACT SCIENCES
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Offer tests that impact decision-making
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Source: U.S. Census data, Exact Sciences estimates; includes U.S. markets only 
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Advancing our pipeline of life-changing diagnostics

Colorectal cancer screening (CRC)

110M people in U.S.

Multi-cancer early detection (MCED)

135M people in U.S.

Molecular residual disease (MRD)

12M annual U.S. testing opportunities 

Top-line next-generation 
Cologuard BLUE-C data

Two studies further validating
multi-marker class approach

Two additional studies, making 
CRC tumor-informed test available

Expected in 2023



EXACT SCIENCES 15

Generate rock-solid clinical evidence

50
publications and abstracts
presented in 2022

5
New England Journal of 
Medicine publications
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1,000
person primary care team

1,300
person commercial team

200
person global Precision 
Oncology team

16
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Provide a seamless experience for customers

17

250+
health system connections
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Screening includes laboratory service revenue from Cologuard and PreventionGenetics
Precision Oncology includes laboratory service revenue from global Oncotype® products and therapy selection products 
Precision Oncology revenue grew 1% excluding the divestiture of the Oncotype DX® Prostate test and a $2M FX headwind

4Q21 4Q22

$140M $141M

4Q21 4Q224Q21 4Q22

$393M

$404M

$278M

$143M$149M

$427M

$547M

0%

+28%

+45%
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PreventionGenetics

Cologuard®

Screening revenue Precision Oncology revenueTotal revenue 
(excluding COVID testing)

Oncotype DX® Prostate test

Precision Oncology

Drive profitable revenue
Total revenue excluding COVID testing grew 28% in 4Q22



EXACT SCIENCES

2018 2019 2020 2021 2022 2023E

Screening

Precision Oncology

COVID testing

CAGR revenue calculated using GAAP figures and Exact Sciences guidance midpoint provided February 21, 2023

19

$1,491M

$876M

$1,767M

$2,084M

$454M

Drive profitable revenue

70%+
non-GAAP
gross margins

38% revenue CAGR

$2,290M



EXACT SCIENCES 20

Drive profitable revenue

Adjusted EBITDA

$0-25M
2023 adjusted EBITDA

-$115M

-$90M

-$46M

-$13M

$5M

4Q21 1Q22 2Q22 3Q22 4Q22

Exact Sciences guidance provided February 21, 2023
Please refer to our fourth quarter 2022 earnings release for discussion of non-GAAP financial measures and reconciliations to GAAP financial measures
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2022 2023 ∆ at midpoint 

Total revenue $2,084M $2,265 - 2,315M +$206M

Screening $1,425M $1,660 - 1,690M +$250M

Precision Oncology $601M $600 - 620M +$9M

COVID testing $58M ~$5M -$53M

Adj. EBITDA -$143M $0 - 25M +$156M

CapEx $214M ~$120M -$94M

21

2023 guidance

Exact Sciences guidance provided February 21, 2023
Net loss was $624M in 2022
Please refer to our fourth quarter 2022 earnings release for discussion of non-GAAP financial measures and reconciliations to GAAP financial measures
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Making earlier cancer detection 
a routine part of medical care

22EXACT SCIENCES
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