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Forward Looking Statements

There are many factors that may cause actual results to differ from those expressed or implied by these forward-looking statements such as, but not limited to, the following: 

· changes in shipping or broader market trends

· the supply and demand of and for shuttle tankers

· Knutsen NYK Offshore Tankers ASôs (ñKNOTò) ability to win new business and deliver vesselsunder long-term charters and the price of those future (newbuild or secondhand) vessels

· the effects of a worldwide or regional economic slowdown or turmoil in global financial markets or fluctuations in currencies, interest rates or the price of oil or raw materials

· changes in accounting, law or other regulatory obligations which are or become relevant to KNOPôs business

· potential disruption to shipping routes due to matters such as accidents, political events, piracy or acts by terrorists

· modifications that may be made to the Norwegian Tonnage Tax regime and the anticipated taxation of KNOP, its subsidiaries and its distributions to KNOPôs unitholders

· KNOT Offshore Partners LPôs (ñKNOPò):

ï charters and ongoing cash generation from employment of its vessels

ï operations and operating costs

ï vessels values, dry dock costs, bunker costs or impairment of the value of KNOPôs vessels

ï access to and cost of debt and equity and the settling of any interest rate swaps, including future sales of KNOPôs securities in the public market

ï overall performance and the maintenance of long-term relationships with major users of shuttle tonnage

ï overall financial condition and anticipated growth strategies

ï ability to purchase vessels from KNOT in the future

ï ability to maximize the use of and value from its vessels including the re-deployment or disposition of vessels no longer under long-term charter and termination dates and extensions of 

charters

ï existing or future customers financial condition and their ability to fulfill their charter obligations

ï ability to make timely purchases and deliveries of newbuilds including the acceptance of a vessel by its charterer

ï ability to compete successfully for future chartering and newbuild opportunities

ï expected cost of, and KNOPôs ability to, comply with governmental regulations, maritime self-regulatory standards and standard and regulations imposed by its charterers

ï ability to access and the availability and cost of skilled labor (for both onshore and onboard) and KNOPôs ability to manage and retain key employees

ï general and administrative expenses including fees and expenses payable under the technical management agreements, management and administration agreements and administrative 

services agreements

ï estimated costs of maintenance and replacement capital expenditures

ï customersô and other stakeholdersô increasing emphasis on environmental, societal, safety and governance concerns

ï potential liability from any pending or future litigation

ï business strategy and other plans and objectives for future operations, including changes in any such future events and circumstances that may affect these plans or objectives

· Other factors listed from time to time in the reports and other documents that KNOP files with the U.S Securities and Exchange Commission (ñSECò), including its Annual Report on Form 20-F for 

the year ended December 31, 2020 and reports on Form 6K.

This presentation contains certain forward-looking statements (as defined in Section 21E of the Securities Exchange Act of 

1934, as amended) that reflect managementôs current view and involve known and unknown risks and are based upon 

assumptions and estimates that are inherently subject to significant uncertainties and contingencies, many of which are 

beyond KNOPôs control. Actual results may differ materially from those expressed or implied by such forward-looking 

statements.

All forward-looking statements included in this presentation are made only as of the date of this presentation. KNOP 

disclaims any obligation and does not intend to release publicly any updates or revisions to any forward-looking 

statements contained herein to reflect any change in KNOPôs views and expectations with respect thereto or any change 

in events, conditions or circumstances on which any such statement is based.
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KNOP Attributes

Á We are a market leader in the operation of shuttle tankers with more than 

30 years continuous experience and investment in this business.

Á KNOP is classified as a corporation for U.S. federal income tax 

purposes. A U.S. holder of KNOP common units will receive a Form 1099 

to report distributions received (not a Form K-1).

Á Specialist vessels with limited replacement risk and critical infrastructure 

required to deliver oil production from projects that have significant upfront 

investments, long lifespans and often low marginal production costs.

Á Vessels have operational flexibility as they typically are capable of 

servicing many different fields.

Á High barriers to entry due to the specialist nature of the asset, capital cost 

and need for an operating track record.

Á Multiple financially strong contractual counterparties.

Á Target fixed rate contracts that are typically 1 to 7 years and that do not 

depend on short-term oil prices, where the customer bears vessel utilisation 

risk and all operational costs including fuel.

Á Management strategy remains to operate the business on a prudent basis 

and focus on long-term stability as far as possible, to provide an 

attractive distribution.

Á A diversified revenue stream where no individual vessel contract accounts 

(or is currently expected to account) for more than 10% of total EBITDA.

Á Debt paydown of c. $90m p.a., an extensive banking portfolio with access 

to attractive bank finance and several key lender relationships.
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ÁMore economical alternative with lower initial 

investment in certain fields based on:

ÅEnvironmental constraints

ÅWater depth

ÅDistance from infrastructure

ÅField size

ÅField life

ÁDestination (and therefore production) flexibility

ÁNo construction and installation of extensive, fixed sub-

sea infrastructure required

ÁSpecially designed, advanced tankers with 

sophisticated bow loading equipment

ÁDynamic Positioning (DP2) system allows the vessel to 

stay on location in high seas and harsh environments

ÁTypically 50% higher investment cost than a 

conventional tanker of the same size

ÁBuilt-to-order tender-based business and fleet 

renewals drive newbuilds (versus speculative ordering)

ÁPrimarily longer-term contracts (1 to 7 years)

ÁStricter standards, specialized crew and high barriers 

to entry

Advantages vs. Pipelines Key Differences vs. Conventional Tankers

OIL REFINERY / TERMINAL
OFFSHORE

OIL FIELD INSTALLATION

PIPELINE

SHUTTLE TANKER

or

Shuttle Tankers Are a Critical Component of Offshore Oil Infrastructure

Shuttle tankers service a growing proportion of all offshore production, recently surpassing 90% in Brazil



5



6

Critical Service to Top-Tier Customers on Stable, Fixed-Rate Contracts

·Offshore oil production projects typically have high upfront 

costs to construct and initiate, after which marginal 

production costs can be very low, and field life is typically 

measured in decades.

·Shuttle tankers are critical infrastructure, without which 

continued production cannot occur.

·Shuttle tanker charters are typically a very small component 

of our customersô field operating costs.

·Firm charter periods typically 5 to 7 years for newbuild 

vessels, with extensions at customerôs option, typically 

followed by mid-length (1 to 3 year) charters, with interim 

spot and COA opportunities between contracts if needed.

·Fixed charter rate not impacted by chartererôs utilization of 

the vessel (provided the vessel is fully functioning and 

made available, the fixed rate is payable).

·Voyage expenses are a chartererôs cost, including all fuel 

while the vessel is on-hire.

·No direct exposure to the price of oil or fluctuations thereof.

Our customers: globally diverse leaders in offshore energy

Integral to operation of long-term offshore projects Contracts provide stability and insulation



7

North 

Sea, 29 Brazil, 

37

Other, 

9

Other (Canada, West Africa, etc.)
Vessels currently in existence: 9 (geographically diverse)

Of which 2 vessels currently operate as conventional tankers and 2 are in warm lay-up,

meaning a return to shuttle tanker usage is unlikely.

North Sea / Barents Sea

Shuttle tankers currently in operation

29

Primary characteristics

Stable production

High specifications

Growth expected

High environmental and operating 

standards

Standard employment 

COA or Time Charter

Major customers

Equinor, Vår Energi, Shell, Eni

Offshore Brazil

Shuttle tankers currently in operation

37

Primary characteristics

High growth expected

Very cost competitive oil production

High standards of operation

Standard employment

Bareboat Charter or Time Charter

Major customers

Petrobras, Shell, Galp, Repsol

Global Fleet Consists of 75 vessels Serving Two Major Offshore Geographies
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Concentrated Global Fleet, Anticipated Scrapping and No Speculative Orders

Shuttle tanker supply in the North Sea and Brazil highly concentrated among largest players

Older vessels to exit and lack of speculative ordering suggests controlled fleet growth through medium term
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KNOP + KNOT
Existing vessels Vessels on order

Å Only three market participants of significant scale, with KNOP + KNOT representing more than one third of total global fleet.

Å Concentration and high barriers to entry support pricing discipline and disincentivizes speculative ordering.
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Over 20 years old 15 - 19 years old Under 15 years old On order

Å All vessels in the orderbook have been ordered against specific contracted employment.

Å Through 2023, 13 vessels currently in the global fleet will be 20 years or older, making them likely candidates for scrapping.

Å Increasingly busy shipyards make additional new orders more costly and existing vessels more attractive.
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Our Sponsors Are Established Market Leaders With Scale and Track Record

ÁEstablished in 1885 and headquartered in Japan, 

Nippon Yusen Kabushiki Kaisha (ñNYKò) is a c. $4B 

market cap global logistics enterprise listed in Tokyo 

ÁAmong the worldôs largest shipping companies, with 

approximately 35,000 employees and 784 vessels 

across a diversified owned and operating fleet, 

including:

ÁWith origin dating to 1896 and headquartered in 

Norway, the Knutsen Group is a fully integrated 

shipping company controlled by KNOP Chairman 

Trygve Seglem

ÁOperations in multiple shipping segments including:

Á KNOT: operation of 11 shuttle tankers and 2 Floating Storage & 

Offloading (FSO) vessels

Á Knutsen Technology: marine shipping technology development, 

including proprietary ballast water treatment system

Á Liquefied Natural Gas (LNG) carriers and product / chemical 

tankers

Á Business development

Á KNOP holds option to purchase 

any KNOT vessel with a 5+ year 

contract attached

Á Chartering and rechartering

Á Technical management and 

crewing

Á Administration

Á Strong relationships with 

geographically diverse banking 

partners and access to US, 

Japanese and European financial 

markets

KNOT provides material support to KNOP

Á Top-10 container liner 

operator through ONE 

Alliance

Á Dry bulk carriers

Á Air cargo

Á Car carriers

Á Dry bulk tankers

Á LNG / energy carriers

Á Multi-purpose carriers

Á Logistics

Á Real estate

Knutsen NYK Offshore Tankers (óKNOTô)
50% 50%
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Fixed-Rate Contracts Provide Stable Cashflow Despite Oil Price Fluctuation

Á Fixed-rate charter contracts are unaffected by changes in oil price, once in place.

Á Fuel costs are paid by the charterer while-ever the vessel is on-hire and under contract.

Á Long lifespans and low break-evens of offshore projects in Brazil and North Sea support long-term viability and 

growth in shuttle tanker demand.

Brent




